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NADA ASKS CONTRACT REFORMS 





Sparks 


Loose Tongues Wag 
Olds’ Spring Trade 
McCuen Studies Charts 
Clare Briggs ir 


-—20e— 


By 


Chris Sinsabaugh 


“EASTERN regional sales lead 
with 76 percent increase over the 
ame period last year,”’ said Charles 
L. McCuen, Oldsmobile’s general 
manager, (left), as he pointed to 
his business chart. ** All six regions 
average 51.4 percent better.” 


REPE hangers, damnliars, scan- 

dal mongers and others who 
make up the whispering gallery, 
which always stands ready to 
hand out what it fondly imagines 
is feed-box information as to the 
state of the automobile industry, 
have been unusually active of 
late. And this in the face of fac- 
tory reports of increasing produc- 
tion and sales! 

Within the past fortnight the 
column has heard from this source 
that General Motors had put a 
stop-order on supplies and that 
Ford and General Motors were 
cutting production to two days a 
week!! 

Buzz, buzz, buzz and along 
comes the latest—that dealers 
cannot get all the new cars they 
want because factories are pur- 
posely slowing production. Ri- 
diculous!!! 

BS * 

THIS LAST popped up in Lans- 
ing last week when a visiting 
Oldsmobile dealer was reported to 
have told a Lansing newspaper- 
man that he had come to the fac- 
‘ory to get 10 cars and got only 
three. Which aroused the wrath 
f one Charles L. McCuen, gen- 
tral manager of Oldsmobile, who 
told the newspaperman to tell 
that dealer to call at his office 
with $500. If McCuen couldn’t 
give him all the new 
wanted McCuen would give 


* 


to the time I dropped into Mc- 
Cuen’s office last Monday the 
dealer had been conspicuous by 
his absence. 
* * * 
WHEREUPON McCuen took time 
out to scoff at such a silly rumor 
and he spoke for the industry as 
4a whole, too. Complaints of a 
shortage he attributed to such 
things as a dealer seeking an alibi 
for not granting an unusually 
(See SPARKS, Page 19, Col. 1) 
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April Car Sales 
Continue Seasonal 


Upward Trend 


Gain Over March Is Seen | 
In Line With Normal 
Upswing in Past 
By Pete Wemhoff 


Associate Editor 
DETROIT.—Further indica- | 
tion that new car and truck | 
sales are continuing a normal 
seasonal uptrend, despite ad- 


verse weather and European 
Situations, is found this week in | 





company reports for the first 10 


days of April. | 


While in most instances not 
topping the last 10-day period of 
March—the final period of each 
month is normally the strongest— 
April car and truck sales never- 
theless are showing substantial | 
gains over the first 10 days of 
March, plus increases ranging all 
the way up to 282 percent (Nash) 
over the like period of last year. 

On this basis, it appears that 
April’s total car and truck reg- 
istrations will exceed slightly the 
280,000 units estimated to have 
been sold in March, unless bad 
weather conditions of the past 
week continue for any length of 
time. If this gain eventuates, it 
will be in line with the normal 
trends of previous years. In April, 
1938, the industry sold at retail 
227,947 units. 

Observers feel that sales for the 
next two months will hold at ap- 
proximately the same rate at- 
tained during the past few weeks, 
and may even accelerate some- | 
what should the European and | 
domestic situations clear up sud- 
denly. 

Production, meanwhile, is being 
geared closely to retail deliveries, 
with the result that the current 
rate of around 85,000 units per 
week is expected to hold fairly | 
steady through the next six weeks 
or more. Unless something unfor- 
seen develops, car and truck out- 
put in the second quarter of 1939 
should be fairly near 1,000,000 
units, which added to the first 
quarter’s 1,100,000 units, would 

(See CAR SALES, Page 3, Col. 5) 


First Skylarks | 
Leave Assembly | 
Lines at Hupp 


DETROIT.—First shipments of | 
the new Hupp Skylark models to 
distributors and dealers were 
made this week, according to S. 
L. Davis, president of the Hupp 


| Motor Car Corp. 


Production will be rapidly 
stepped up, Davis said, and all 
models will be available by the 


|!middle of May. Re-arranging of 


land abroad. 


production lines and the shipping 


in of materials have been under 
way for some time. 

The first cars have been shipped 
to the west coast, and other prin- 
cipal cities in the United States 
will receive them soon. 

The company now has on hand 
a large backlog of unfilled orders, 
Davis said, both from this country 
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Stanley Horner 
. - - NADA’s New President 





NEW NADA 
Officers 


President: Stanley C. Horner, 
Washington, D. C. 

First Vice-President: L. C. 
Cargile, Texarkana, Tex.-Ark. 


Secretary: J. Schiott, Bridge- 
port, Conn. (re-elected). 


Treasurer: D. E. Castles, St. 
Louis, Mo. 


Regional Vice - Presidents: 
Cargile, South Central regions; 
Harold Hart, Wolfesboro, N. H., 
Northeast region; Harry Som- 
mers, Atlanta, Southeast; A. B. 
Burkholder, Grand Rapids, 
Mich., North Central; Tom Bot- 
terill, Denver, Mountain, and 
Bill Hughson, San Francisco, 
Pacific. 





NADA CONVENTION attendees go into huddle before annual banquet 


in San Francisco’s Palace hotel. 


Left to right, Harry Moock, general sales 


manager of Plymouth; J. W. Roby, retiring president of NADA, and William 
E. Holler, Chevrolet general sales manager, who was principal speaker. 


GM Dedicstes 


F air Exhibit; 


Tycoons, Press Get Previews 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—‘“Highways and 
Horizons,” the huge General Mo- 
tors Corp. exhibit at the New 
York World’s Fair, was formally 
dedicated Wednesday night by Al- 
fred P. Sloan, board chairman, not 
only as a preview of future auto- 


The Top Ten 


PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1939 
Pos. 
1—111,928 
2— 87,041 
3— 69,517 
4— 37,104 
5— 36,120 
6— 27,163 
7— 25,659 
8— 13,709 
9— 10,316 cies {3 
10— 9,653 6,422—13 
Total All Makes: 
476,733 348,221 


For complete standings of all 
make see Page 13, this issue. 


1938 

Pos. 
85,857— 1 
79,761— 2 
42,676— 3 
26,972— 4 
19,324— 5 
17,730— 6 
16,621— 7 


Make 
Chev. 
Ford 
Plym. 


Buick 
Dodge 
Pontiac 
Olds. 
Chrysler 9,193— 8 
Mercury 
Nash 





motive and transportation pro- 
gress, but also of industry and 
economic welfare in general. 


Addressing more than 500 in- | 


dustrial and civic leaders, who 
were his guests at dinner, Sloan 
cited a comprehensive roll call of 
new industrial research develop- 


ments as basis for the expectation | 
that expansion of industrial fron- | 








Conclave Opposes 
Fall Shows, Early 
‘Announcements 


Horner Elected President; 
Holler Outlines Quality 


Dealer Program 


By William C. Callahan 
Managing Editor 


SAN FRANCISCO.—Six 
outstanding resolutions were 
among those adopted by the 
delegates to the 22nd annual 
convention of the National 
Automobile Dealers Assn. here 
this week, which sounded the key- 
note of efforts of the dealers to 
round out what they believe would 
make a sound merchandising pro- 
gram. 


The delegates also elected a new 
president, Stanley Horner, of 
Washington, D. C., Buick dealer 
there since 1917, elevating him 
from a NADA vice-presidency. 


The NADA wound up the ses- 
sions with a banquet Wednesday 
night, when came the highspot of 
the oratorical broadside—the heart- 
to-heart talk on quality dealer- 
ships by William E. Holler, Chev- 
rolet’s general sales manager, who 
knows that subject from A to Z. 

The resolutions asked for a con- 
tract from the factories, giving 
territorial protection, price main- 
ten2ncc, term franchise and can- 
celi.tion only for cause; an in- 
dustry standard for current prices 
on used cars; a suggestion as to 
financing sales; condemning fall 
model announcements and de- 
manding mid-winter announce- 
ments; asking that new models be 
not announced more than 30 days 
in advance of the national show, 
| and that manufacturers share part 
of the losses sustained on super- 
| seded models. 

A national program of operation 
that has proved successful in auto- 
mobile retail merchandising was 
outlined by Holler at the annual 
banquet in the Palace hotel. 

Protection of dealers’ equities, 
stability and permanence in retail 
selling of automobiles can be 
achieved only by good admin- 
istration of sound dealer policies 

(Continued on Page 2, Col. 1) 


New ( ‘rosley Car 
To Be Previewed 











tiers has only begun and that in- | 


dustry will lead the way in the 
rebuilding of America _ in 
“World of Tomorrow.” 


His audience included the elite | 


of the automotive world and lead- 
ers of every other branch of in- 
dustry, commerce, finance and art. 
Among those present were Pierre 
S. du Pont, Bernard M. Baruch, 
James Truslow Adams, Alfred E. 
Smith, Richard K. Mellon, Irving 
Fisher, Edwin Kemmerer, Vincent 
Bendix, Raymond Moley, Albert 
Warner, Percy S. Straus, Leon 
Fraser, John J. Raskob, Tom M. 
Girdler, Newcomb Carlton, Ben- 
jamin Fairless, Harvey S. Fire- 
stone jr., Junius S. Morgan, Har- 
| old G. Moulton, Ernest T. Weir 
and numerous’ others’ equally 
prominent. 

Preceding the dinner 

(Continued on Page 3, Col 


program, 


| 
| 
| 
| 1 


the | 


‘% . 
| Friday at Ind’pls 
By Bob Beiser 

CINCINNATI.—The small auto- 
mobile to be put on the market 
| by Crosley (Radio) Corp., long ru- 
|mored, will be 
| introduced to the 
| Crosley distribu- 
| tors and the press 
at the Indian- 
apolis Speedway 
on April 28. De- 
tails of the car 





and the market- 

ing plans have 

been kept a 

secret until this 

meeting. aa 
It is said that P. Crosley jr. 

the new car will 

sell for about $350 at the factory 
(See CROSLEY. Page 6, Col. 5) 
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NADA Conclave Sets Formula for Contract Reforms 


Asks Makers 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 





to Help Set 


Standard Used Car Prices 


(Continued from Page 1) 


on the part of the sales executives 
of manufacturing companies, 
Holler said. 

“There are two. schools of 
thought in the automobile in- 
dustry at this time.” Holler told 
the dealers. ‘“‘Those who believe in 
the long-pull operation also be- 
lieve in good administration; they 
believe that quality of dealers in- 
stead of quantities of dealers is 
best for the good of the customer, 
community and the dealer body 
and that stability and permanence 
of dealers can only be achieved by 
co-operative effort between the 
manufacturer and the dealer be- 
cause as a company’s dealers go, 
so goes the company. 

Deluged With Dealers 

“The followers of the _ short- 
term thinkers are interested only 
in the retailing of cars from a 
day-to-day standpoint. They are 
opportunists and believe in del- 


dealers whom they permit to go 
bankrupt whenever economic ill 
winds blow. Dislocations that fol- 
low the short term planners re- 
act adversely upon customer, com- 
munity and dealer body. 

“We know that wherever there 
are two schools of thought, one 
will eventually dominate. I am 
confident that the quality dealer 
program, the long-pull plan, will 
be the only school of thought in 
the automobile industry in a few 
years. 

Holler was introduced to the 
gathering of 450 dealers, who were 
in attendance at the meeting, by 
J. W. Roby, president of NADA. 
Also present at the speaker’s table 
were Harry G. Moock, sales man- 
ager of Plymouth, and W. A. 
Blees, sales manager of Nash, as 
well as directors of the association 
from all states and the District of 
Columbia. 

While there have been numer- 
ous side trips to the fair here dur- 
ing the week, there can be little 
question that this was one of the 
most serious sessions in the his- 


5) tory of NADA. There was little 


uging a city or an area h 


doubt in the minds of those at- 
tending that conditions at the 
present within this branch of the 
industry are in urgent need of 
correction and that remedial steps 
cannot longer be delayed. 
Wild-trading, packing of all de- 
scription, over-allowances and dis- 





MAYOR Angelo Rossi, of San Fran- 
cisco, welcomed NADA delegates and 
got a “Chicago Next” button from fair 
member of Chicago delegation. 


counting are increasing rather 


than diminishing. 


Several strong resolutions urg- 
ing manufacturers to assist in the 
correction of these ills were adopt- 
ed at the sessions. Perhaps one 
of the strongest of these was the 
one directing the executive com- 
mittee of NADA to prepare a 
contract “which will provide for 
territory protection, price mainte- 
nance, term franchise, cancellation 
only for cause and a provision 
giving protection on leases, new 
cars and trucks, special tools and 
equipment. 

“Said contract to be submitted 
to the manufacturers individually 
and collectively and if some agree- 
ment is not reached by Dec. 1, 
1939, the executive committee is 
authorized, if in their judgment 
advisable, to prepare a_ federal 





WOMAN DELEGATE brings good ideas to convention. Mrs. Bess B. Phoenix, 
of Raleigh, N. C., executive secretary of the North Carolina Motor Car Dealers 


Assn., and C. E. 
Alabama Motor Car Dealers Assn., are 


Anderson, of Birmingham, Ala., 


executive secretary of the 
conferring at the 22nd annual National 


Automobile Dealers Ass’n. convention in one of the many clinic meetings heid 


in San Francisco. 





AMONG THOSE attending 


Francisco this week were E. M. 
Bob McGraw, 


Chevrolet dealer, 


the NADA’s 
Lied, 


in San 
and 


convention 


22nd annual 
former president of NADA, 
Wheeling, West Virginia. 


left, 


oe ‘ 


bill to regulate the automobile in- 
dustry in interests of the industry 
and the public.” 

Other resolutions were as fol- 
lows: 


That manufacturers join with 

NADA in establishing an in- 
dustry standard, understandable 
by the public as to the current 
market value of used cars region- 
ally by makes and models. These 
standards to be published for the 
public not less than quarterly. 


Without mentioning bank com- 
petition, this resolution urges 
dealers to “guide their operations 
to channels which will afford com- 
plete assistance through time of 
money scarcity.” 
3 A strong and lengthy resolu- 
tion putting forth the reasons 
for the decision but definitely con- 
demning fall model introduction 
and demanding mid-winter an- 
nouncements., 
This resolution was along the 
same lines as No. 3 and con- 
demned the practice of announc- 
ing new models too far in ad- 
vance of the National Show, and 
demanded that new models be 
announced not more than 30 days 
in advance of the National Show. 
In the same vein this resolu- 
tion demanded that, prior to 
and following the introduction of 
new models, superseded models 
suffer sales value loss; that manu- 
facturers share part of such loss 
with dealers. 


OK Conference Table 


Other resolutions adopted dealt 
with reductions in taxation, remov- 
al of unfit vehicles from the high- 
ways and one endorsing the 
principle of “conference table pol- 
icy” but taking steps to provide a 
conference table. Under the lat- 
ter resolution it is proposed to 
create a bargaining group which 
would be empowered to make a 
complete study and analysis of re- 
tailing conditions within the in- 
dustry and factors which affect 
those conditions from both a fac- 
tory and dealer standpoint in or- 
der that this group can be equip- 
ped with all available data to be 
presented for discussion. 


Steps along these lines already 
are underway in a series of metro- 
politan surveys which are de- 
signed to develop for benefit of 
dealers some real figures of shop- 
ping habits, trading, cross-selling, 
etc. According to L. M. Stewart, 
retiring treasurer from St. Louis, 
who has been one of the prime 
movers behind these surveys, such 
studies should develop a clear pic- 
ture of conditions which will, like 
the old adage says, make it possi- 
ble for directors of NADA to tell 
the industry “‘Physician heal thy- 
self.” 


Morale Breaking Down 


Stewart feels that the serious 
conditions within the industry are 
breaking down the morale and 
character of the men who run it, 
and that the time is ripe to help 
rebuild that character by giving 
them a picture of how far they 
have slipped. 

One of the leading speeches at 
the convention was that of Dave 
Castles, of St. Louis, who dis- 
cussed the problems of dealers in 
metropolitan areas. Castles point- 
ed out that 60 percent of the total 
sales volumes comes from these 
multiple dealer points, and that 
many of the ills they suffer can 
be traced to the old 
“percent of price class” and to a 
word called “cooperation”? under 
which dealers often are asked to 
cooperate at the dealers’ expense. 

He deplored the lack of control 
which dealers can exert over com- 
petitive conditions within their 
territory and the lack of support 
from manufacturers in helping to 
control factors beyond the dealers’ 
control. He praised highly the at- 
titude of the 
factory but said that unfortunately 
this attitude was not reflected in 
the attitude of men in the field. 

To call attention to the need for | 
some immediate action in behalf 
of dealers in those metropolitan 
areas, he quoted figures from a 
| survey made at 58 points which 
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SERIOUS QUESTION of sales is being discussed in this picture by Bill Blee; 
(center) with group of newspapermen and dealers from the Pacific Northwest, 








attending the NADA conclave in San Francisco this week. Left to right: 


Russ Blackburn, Lincoln-Zephyr sales traveler from Seattle; Stan Werschkul, 
automobile editor of the Portland News-Telegram; Blees, sales manager for 
Nash; Lee Bostwick, automobile editor of Portland Oregonian; 
automobile editor Seattle Times, and Harry Hutchinson, automobile editor of 


Tacoma Times. 





AMONG ATTENDEES at NADA’s annual convention in San Francisco this 
week. Left to right, Bill Hughson, Ford Dealer, San Francisco, and F. R. 


Beezley, of Athens, O. 
NADA. 















Hughson was elected a regional vice-president for the 


Dud Brown, 
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TALKING THINGS over at annual conclave of NADA in San Francisco this 


week. Left to right, W. S. Mallon, of Newark, N. J., 


Brooklyn, N. Y 


and C. M. Bishop, of 





showed that those dealers who 
sold a total volume valued at $11,- 





delivered price to avoid some of 
the difficulties which now arise 


617,068 in 1938 made a net profit} because of advertised prices as 


of 1.479 percent. At the same 
points dealers who made no net 
profit sold $14,091,898 worth of 
cars at a net loss of 2.037 percent, 
thus giving the dealer body as a 
whole a net loss of 0.448 percent. 
Greater Protection Urged 


He pointed out that in addition 
to greater protection for these 
dealers, the dealers themselves 
must also provide greater protec- 
tion for the salesmen and a sense 
of security “At least as great as 
we provide for our mechanics”. 
Castles also stated that increased 
discounts are of no avail if some 
method to restrain present prac- 
tices of giving away current dis- 
counts are not provided. He said 
that, in his opinion, state legisla- 
tion as a means of correcting the 


system of |bad practices within the industry 
It has neither| Motors cars and trucks to deale! 


still is on trial. 
proved itself nor been discredited, 
he added. 

From attendance at the sessions 
here it becomes increasingly ap- 
parent that price stabilization is 


compared with delivered prices in 
various parts of the country. 
Other speakers at the convention 
included Dr. Paul D. Cadman, 
president, American Research 
Foundation; John E. Smith, Chev- 
rolet, Atlanta; Will G. Price, Ford. 
Wichita; Judge William M. Alter, 
counsel, Denver ADA; William L 
Mallon, Olds - Pontiac, Newark: 
Herman Goodin, Buick, Hunting- 
ton, Ind.; Ben T. Wright, Ford. 
Chicago; Car? R. Heussey, execu- 
tive secretary, Washington ATA 


GM’s Overseas 
Sales Slightly 
Up in ” March 


NEW YORK.—Sales of Gener@ 





in the overseas markets during 
March totaled 37,031 units, 0 
slightly in excess of sales in March 
of last year. 

In the first three months of 1939 


one of the important topics of the| Sales of 101,239 units represente? 


day. This was touched on in res- | 
olutions and by several 
speakers. Price maintenance on 
the new car, it was pointed out, is 


executives at the | without meaning unless some steps 


are taken to stabilize used car al- 
| lowances, padding and other sub- 
terfuges. 

M. J. Schiott, of Connecticut, who 
outlined the problems which have 
arisen in the industry since closed 
territories were disccntinued, 
|} urged the adoption of a national! 


of the! 


an increase of 4.2 percent ove 
sales in the first three months of 
| 1938. 


For the 12 months throug! 
| March, 1939, sales totaled 358, 238 
|units, a decrease of 4.2 percen 


from the volume in the 12 month 
ended Mar. 31, 1938. 

These figures include the prod 
ucts of the corporation’s Amel" 
can, Canadian, English and Ge" 
man factories sold outside of th 
United States and Canada. 
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s\GM Dedicates ‘H 


Industrial, Civic Leaders, 
Press Given N. Y. Previews 















the guests rode for a third of a 
mile ON moving sound 
viewing and hearing described 
Norman Bel Geddes’ 35,000- 
quare-foot “futurama” conception 
of America and its highways of 
1960. They also toured the seven- 
are “Highways and Horizons” 
building, central feature of which 
is a full-sized street intersection 
of 1960, complete with elevated 
gedestrian ways and buildings as 
: they may be in the future. After 
‘Ilviewing these and other of the 
_lyast General Motors’ displays, the 
' of juests were received by Chairman 
Sloan, William S. Knudsen, presi- 
dent, and Charles F. Kettering and 
Richard H. Grant, vice-presidents. 
The dinner itself was served in a 
huge room, finished in copper and 
_. losewood, in which a special stage 
had been erected. 


Enterprises Respond 


Chairman Sl8an explained that 
107 leading American enterprises 
had responded to his request to 


























portance.” These responses were 
assembled in a pamphlet entitled 
‘New Horizons of Industry 
Through Research,” issued as doc- 
umentary evidence that this nation 
is still an expanding economy. 
“We are dedicating our exhibit 
to improved means and methods 
of transportation,” Sloan told his 
guests, “in the firm belief that all 
history proves that as man has 
=“~Tbeen able to move himself and 
his goods from place to place, 
freely and economically, progress 
in the art of living and higher 
standards for all have resulted. 
“But from a broader viewpoint 
freedom of movement itself is of 
course not sufficient—it is but a 
means to an end. In a way, our 
vast progress in transportation, 
past and future, is only a symbol 
of the progress that is possible by 
constantly striving toward new 


Chevrolet Sales 
In April Increase 


24% Over 1938 


of! DETROIT. — Chevrolet dealers’ 
retail sales of new cars and 
trucks reached 21,743 units in the 
first 10 days of April, 24 percent 
above the total for the same period 
last year, it was announced here 
this week. 

1y.| . This brings Chevrolet’s year-to- 
rd. date sales total to 213,427 units, a 
er,| 8ain of 33.6 percent over the 159,- 
,.| 897 sold through Apr. 10, 1938. 

rk;} Used car sales in the same 
1g-| Period totaled 41,482 units, a gain 
rd.| Of 4,856 over the sales one month 
u-| 480, making an aggregate new and 
‘A.| used car total of 63,225 for the 

period. 















(Continued from Page 1) 


| horizons in every human activity. 
chairs, | 


Continuing, Sloan declared: “The 


| story of transportation is a story 
| expressed 


in terms of economic 
and social progress. In our own 
day, under the leadership of 
skilled and far-seeing men in our 
federal and state bureaus of public 
roads, there are being developed 
broad plans for the highways of 
tomorrow—plans that will open up 
new territories and new markets 
and promote and make possible 
the still further utilization of our 
national resources.” 

Sloan recalled that five years 
ago, at the rededication of the 
General Motors building at the 
Century of Progress Exposition in 
Chicago in 1934, industrial leaders 
from many fields outlined some of 
the research and technology de- 
velopments to which they looked 
forward. Industry’s accomplish- 
ments in the five-year interim 
since 1934 were then reviewed in 
a specially prepared motion pic- 





time in the history of the world 
when we needed inventions as 
much as we need them now. We 
are so far behind that I am 
ashamed of our engineers, scien- 
tists and research laboratories. 
We know we are far behind be- 
cause we have many men out of 
work, a lot of money lying idle in 
banks and an enormous amount 
of raw materials. When we have 
these three essentials—men, money 
and materials—with nothing for 
them to do, it can mean only that 
we are way behind in developing 
new products to put them to work. 

“We need research in every 
phase of our business to strike the 
sparks which will rekindle the 
fires of activity. In the final 
analysis, it is industry that must 
and does carry the cultural, gov- 
ernmental, health and pleasure 
load of the country. It is industry 
which must make the first move 
to launch us on our next great 
expansion.” 

Pageant Called Off 

A pageant, scheduled as part of 
the ceremonies, had to be called 
off at the last minute because of a 
jurisdictional dispute between 
union locals which were to have 
participated in its preparation. 

The day preceding its formal 
dedication, the General Motors’ 
exhibit at the fair was visited by 
two groups. More than 600 edi- 
tors, publishers and other press 
guests attended a Tuesday after- 
noon preview, at which Paul 
Garrett, director of public rela- 
tions for the corporation, was host. 
Corporation executives attending 
included Sloan, Knudsen, Ketter- 
ing and Grant. Earlier the same 
day 200 engineers and executives 
invited by Electrical Research 
Products, Inc., were visitors. 
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DISCUSSING HIGHWAYS of future, at dedication Wednesday of General 


Motors “Highways and Horizons” exhibit at the New York World’s Fair. 


Left 


to right, Charles F. Kettering, GM vice-president; Thomas H. MacDonald, chief 
of U. S. bureau of public roads; William S. Knudsen, GM president, and Alfred 


P. Sloan jr., chairman of GM. 





“X-RAY” CAR, first ever constructed in U. S., 
at dinner in New York, marking dedication of General Motors “Highways and 
Horizons” exhibit at N. Y. World’s Fair. Preceding dinner, guests rode through 
the exhibit on moving sound chairs. Car was built by Fisher Body. 


was on view Wednesday night 





Chrysler Sales 


Rise 125%; 


Keller Sees Good Summer 


DETROIT.—With retail sales 
and production showing substan- 
tial increases over last year, 
Chrysler Corp. expects good busi- 
ness throughout the summer, Pres- 
ident K. T. Keller told stockhold- 
ers this week. All directors were 
re-elected at the annual meeting. 

“Our business is good,” Keller 
said in part, “Currently both our 
factory shipments and the retail 
delivery of our products to the 
public by our dealers are showing 
both substantial increases over 
last year and an improved condi- 
tion in the industry compared 
with our competitors. 

“Our inventory situation is very 
healthy. For example: As com- 


Pontiae’s April 
Sales Continue 


Steady Increase 


PONTIAC.—Retail sales of Pon- 
tiac cars for the first 10 days of 
April were 5,138 compared to 2,- 
$59 for the same period last year, 


pared with approximately a 10 
weeks’ supply of new cars in the 
field at this time a year ago, at 
current rate of sales we have 
about eight weeks’ supply. The 
same thing can be said for used 
cars. Last year at this time we 
had about 64% weeks’ supply, and 
this year we have about five 


weeks’ supply in the hands of our 
dealers. 


“Recent figures indicate that 
our dealers are selling new cars 
at the rate of about 20,000 a week 
and used cars at the rate of about 
30,000 a week. 


“Factory shipments of passen- 
ger cars in the first quarter of 
1939 were two and one-third 
times as great as in the first quar- 
ter of 1938. Combined factory 
shipments of passenger cars and 
trucks were two and one-fourth 
times as great this year as last. 


“In February, Chrysler Corp. 
registered 26.7 percent of the in- 
dustry as against 22 percent in 
February, 1938; and for January 
and February combined, this year 
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ighways and Horizons’ Fair Exhibit 
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Car Sales 
(Continued from Page 1) 


leave around 1,500,000 units to be 
turned out in the last half of 1939 
to attain the 3,500,000-unit year 
the more optimistic predicted for 
this year. Attaining the 1,500,000 
units in the last six months would 
not be unusual. 

With production in many in- 
stances running below actual re- 
tail sales, dealer stocks of new 
cars are being gradually whittled 
down, reports indicate. In most 
cases, moreover, dealer inven- 
tories of new cars and trucks are 
at or below last year’s total. 

Encouraging also is the news 
that used car inventories through- 
out the country are at the best 
levels in a long time, despite wild- 
trading and over - allowances. 
While some territories report deal- 
ers’ used car stocks near the 
danger point, there are cheerful 
reports from many cities that in- 
ventories were reduced consider- 
ably during March and early 
April. With return of good 
weather, used car sales are ex- 
pected to take a sizeable spurt. 


4ist and describe the most sig- | ture filmed at the suggestion of 

tificant new accomplishments of | Kettering. Increase of 282% 
research and product develop- ‘We’re Far Behind’ ‘ 

ment, with a brief summary of| Kettering, in a _ brief talk, In April Sales Is 
their economic and social im-| stated: “There never has been a 


Reported by Nash 


DETROIT.—Establishing the 
highest 10-day sales record since 
July, 1937, retail sales of new 
Nash cars during the first 10 days 
of April were up 282 percent 
above the like period of 1938, it 
was announced Friday by W. A. 
Blees, general sales manager. 

A total of 2,917 automobiles 
were sold at retail during the 10 
days as compared with 736 cars in 
the first 10 days of April a year 
ago, Blees reported. 

This is the highest 10-day sales 
figure enjoyed by Nash in the last 
20 months and, according to Blees, 
indicates a banner business month 
in April. 

Nash sales since the first of the 
year, Blees stated, are running 85 
percent ahead of those for the 
comparable period of last year. 

Despite the greatly accelerated 
rate of new car sales, the used car 
position of Nash dealers through- 
out the country continues to be 
unusually strong, Blees said. Used 
car stocks in the hands of dealers 
as of Apr. 10 totaled 17,042 units, 
while used car sales during the 
final 10 days of the month totaled 
6,133 units. 

The rate of sale during the 30- 
day period, Mar. 10 to Apr. 10, 
when 15,640 used cars were sold, 
indicates that dealers have about 
a 33-day supply of used cars on 
hand, he said. During the same 
period last year 10,384 used cars 
were sold, and a 52-day supply 
was indicated by the rate and 
stocks on hand. 


Covell Named Manager 


NEW YORK.—Appointment of J. C. 
Covell as New York City manager is 
announced by H. M. Rowell, merager 


— an increase of 73 percent, accord- Chrysler Corp. registered 27 per- © cei, ts See oe me Dodge 
ing to C. P. Simpson, general sales | Cemt as against 22 percent in Jan-| wick ‘district representative in the 





manager. Sales also were higher 
by 28 percent than the 4,017 figure 
for the first 10 days of March. 

As pointed out the 73 percent 
rate of increase in sales for the 
first 10 day period of April over 
the same period of last year shows 
that Pontiac cars are selling at an 
even faster rate this month com- 
pared to last year than they did 
during the entire first three 
months this year when the in- 
crease was 51.4 percent ahead of 
1938. 

New car inventories on Apr. 10 
were 28,512 which is 1,209 less 
than the number of cars in dealers’ 


| stocks on the last day of March, 


indicating that sales are running 
slightly ahead of production. 
Used car sales were 8,886 com- 


SPRINGTIME is convertible time, and this new 1939 Hudson Eight converti- | pared to 7,727 for the correspond- 


uary and February, 1938.” 


ry 


New York region. 





a 


ing 10 days of 1938 and 8,238 for 
the first 10 days of March. Used 
car inventories were 31,707 com- 
pared to 36,410 one year ago. 


ble brougham is being featured in a spring showing now in progress in dealer | 
he} showrooms. The new model is pictured in the “Court of the Moon” at the San | 
Fransico Fair. Two of new models are eights and two sixes on 122-inch | 
Wheelbase: two are sixes on 118-inch w.b. and two are Hudson 112 deluxe | 
models, ; 


FIRST SKYLARK comes off the final assembly lines of the Hupp Motor Car 
Corp. Shipments have been started to the West Coast, and distributors and 
dealers will have the car on display soon. At the right is Norman de Vaux, 
gen. mgr.; W. H. Gernandt, chief engineer, and George Scott, factory manager. 
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AUTOMOTIVE One sacred pledge we make our friends here 
r and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the wpbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Unity in San Francisco 


7 twenty-second annual meeting of the National Auto- 
mobile Dealers Assn. stands adjourned. The tumult and 
the shouting dies. Many good resolutions have been discussed 
and if we don’t permit April 20 to become Jan. 3, the day 
when most good resolutions are gone, this industry within 
the next year should really get some of its problems off its 
chest. 


One of the inspiring sights at the convention was to see 
factory men mingling with dealers handling all brands of 
cars, and discussing the common problems of the industry. 
The address by Bill Holler, of Chevrolet, at the annual ban- 
quet was perhaps the highlight. At the opening of his speech 
Holler said: “If you like what I’ve got to say, keep it with you. 
If you don’t like it, roll it up in a ball and throw it away.” 


From our observation at San Francisco there were no filled 
waste baskets after the speech. But in a larger sense we think 
that is neither here nor there. We think the big news lies in 
the fact that he did say his say—without rancor or reserva- 
tion. When a salesmanager of one organization gets up to 
speak to a body of men representing all lines and is equally 
critical of factory policies as he was of dealer policies we 
think that this meeting was worth holding if for no other 


f) reason. 


Reading the Tea Leaves 


a showers apparently have failed to dampen the in- 
terest the buying public has in new cars. Retail sales are 
holding up, and even bettering March’s. Production is keep- 
ing pace with sales, while the factories are checking reports 
from the field and building accordingly. On the face of re- 
turns there seems to be no reason for expecting a slump. The 
industry is still doing business at the same old stand and 
those, who should know, tell us that there should be no slow- 
ing in sales for at least two months. Which should make May 
the peak month, as so many of the men in the factories anti- 
cipate, with enough steam left to make June fairly good, 
maybe better than we think at this time. 


In other words, the trend is perfectly normal and in keep- 
ing with what has happened in other good years, for, unless 
the heavens fall or Mars upsets the apple cart, 1939 is going 
to make everyone in the business happy. Introduction of new 
body models at the present time by some of the companies 
should have a stimulating effect on late buyers. 


Again proving that 1939 will rank high in the final check- 
up, one manufacturer already has put out a new line, Stude- 
baker’s Champion, while ready to crack the shell is a new- 
comer, the Crosley, which will have its preview next year 
and bring into the industry one of the leading radio manu- 
facturers of the country. 

Pleasant reading the tea leaves make, and we’re hoping we 
are not false prophets. 


One More for the Book 
“TN the final analysis, it is industry that must and does carry 
the cultural, governmental, health and pleasure load of 
the country. It is industry which must make the first move 
to launch us on our next great expansion.”—C. F. Kettering, 
GM vice-president, at dinner in New York this week, mark- 
ing dedication of GM’s World’s Fair exhibit. 
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WE NEED Detroit has a rather 
MORE unique luncheon club 
OPTIMISTS which has grown in 
importance during the 
past very few years. Called the 
Economic Club it is in reality an 
open forum for the discussion of 
current problems. It has no po- 
litical, religious or racial barriers 
and for this reason attracts to its 
platform some of the outstanding 
citizens of our times. A few weeks 
ago it was my good fortune to 
attend when Henry R. Luce, presi- 
dent of Time, Incorporated, spoke 
to the club and his talk was a 
genuine challenge to “the defeat- 
ists who are ready to put America 
into a permanent receivership!” 
th * ok 


“Never was the alliance between 
business and freedom more ap- 
propriate or more necessary,” he 
declared. “For a hundred years at 
least, the Western World has be- 
lieved in Progress. Now suddenly 
it seems not to believe. It ceases 
to believe at the precise moment 
when, based on_ science and 
technology there is the most 
reason to believe in a brave new 
world. One could quote scores of 
i scientists in support of this view. 
Let me quote Dr. Oscar Riddle, 
director of the Carnegie Founda- 
tion. Speaking a few weeks ago 
he said: ‘We have now arrived at 
the first generation, which has in 
its possession enough of scientific 
information—in this the biologic 
information looms as a large part 
—to begin to use this by applying 
it to man himself, in order to guide 
civilization and the welfare of 
man.’ 

“The first generation! Now, in 
view of this amazing situation in 
science and technology, it is often 
argued that we should hand over 
the control of our affairs to the 
scientists. And maybe we should. 
But most of them don’t want it— 
they just want to be heard. So the 
opportunity is once again put 
squarely to the Businessman. Will 
he catch the vision of a better 
world—a better material world— 
which the scientists and _ tech- 
nologists stand ready to inspire 
him with—and will he live and 
work with that vision in his mind? 
The vision is by no means entirely 
absent from Business. 

“Your fellow townsman, Mr. Ket- 
tering, is the chief apostle in all 
the land of that vision. And busi- 
nessmen love to listen to him. 
But, in New York at least, I 
rarely hear the echo of Kettering 
gospel in the talk of businessmen. 
The businessman’s lack of new- 
world optimism is understandable 
—for we all have troubles enough. 
But what I want to stress today 
is that the role and function of the 
Businessman in the coming dec- 
ades is to bring into social use as 
rapidly as possible the promised 
benefits which science offers. If 
he really fills himself with the 
truth of this gospel, then he will 
be not the mere mercenary broker 
of technology—he will be its true 
foster-parent — and his construc- 
tive imagination will in fact trans- 
late dreams into social utilities. 
Foresight has always been neces- 
sary to businessmen—it has been 
one of their distinguishing quali- 
ties. But a special and greater and 
more imaginative foresight is now 
required. The frontiers are gone— 
so say the defeatists, the Marxists 
and some literary folk uninterested 
in physics and chemistry and 
biology. Nonsense. We have only 
just come to the great frontier. 
We are the first generation. Busi- 
nessmen must learn to live their 
imaginative lives on the other side 
of that frontier, and into the sec- 
ond generation. That is the fore- 
sight now demanded of you.” 

* * * 

Coming from a man who was 
one of two boys, fresh from college, 
in the midst of the depression, 

| who set the magazine publishing 
business by its ears, Henry Luce 


AUTOMOTIVE NEWS, SATURDAY, APRIL 





99 


wee 


1939 


The Golden Gate Finds a Way 


In This Corner— 


“Why Not Cash In?....’ 


The views expressed in this column are those of our 


readers. 


Anonymous contributions will not be' accepted but confidence will 


be observed upon request. 





Fairs 

I read with a great deal of in- 
terest your editorial “Fares to the 
Fairs” which appeared in last 
week’s issue. 

Being a dealer, I have noted 
with a good deal of chagrin that 
every form of transportation— 
except the automotive industry— 
is cashing in on the wonderful 
opportunity afforded by country’s 
two world’s fairs this year, the 
one at New York and the other at 
San Francisco. Railroads are 
pushing their air-conditioned, fast 
service and low fares as an in- 
centive; steamship lines are co- 
operating in advertising water 
routes to both events; bus lines 
are featuring their low prices; 
airplanes are ballyhooing their 
swift flights, etc. 

But the automobile makers are 
sitting back, with millions of dol- 
lars invested in exhibits at the 
two fairs, and letting other forms 
of transportation cop the gravy. I 
agree wholeheartedly that it’s 
about time the automobile in- 
dustry takes some concerted ac- 
tion to cash in on the fairs, 
through some form of promotion, 
advertising, etc.—I. L., Memphis, 
Tenn. 


Clubs 


You may think that Chris Sin- 
sabaugh is writing just his mem- 
ories, but he is putting together 
material that will make a book 
that will sell for many years. The 





ica short. We need today, as never 
before, men of the vision, the ideas 
and the optimism of Henry Luce. 
His talk was as refreshing as a 
warm spring rain. His listeners 
went home with reborn 


confidence in themselves. God give 
us more optimists!—G. M. S. 


| 12-21—London. 





faith in | 
| America and I hope with reborn | 
has earned the right to challenge | 
those who today would sell Amer- | 


| youngsters of today want to know 


about the early days. 

Automobile’s early days and the 
early cars become more interest- 
ing every day. There are three 
clubs, the Veteran Motor Club, the 
Antique Automobile Club and the 
Horseless Carriage Club already 
formed, and there are more to 
come.—_M. J. Duryea (son of 
Charles E. Dyryea), Longmeadow, 
Mass. 


Thanks 


Thanks very kindly for the ref- 
erence to myself and Campbell- 
Ewald in “Who, Me?” Chris Sin- 
sabaugh’s auto-biography of Mar 
25. Such a mention, in my opin- 
ion, is far more valuable to me 
than if it had appeared in Walter 
Winchell’s column.—R uss Wilks. 
Campbell-Ewald Co. of New York. 
New York City. 





APRIL 


29-May 1—Seattle. Washington Moto! 
Freight Assn. annual convention 
Washington Hotel. 


MAY 


22-June 8—World Automotive Engineer 

Congress (SAE)—New York, Ma! 

22-26; Indianapolis, May 30; De 

troit, May 31-June 2; San Frat 

cisco, June 6-8. 

JUNE ; 

5- 6—Buck Hill Falls, Pa. Pennsy? 
vania Automotive Assn. Meeting 

AUGUST ; 

7-10—Chicago Navy Pier. Annué 
Automotive Accessories Exhibit. 

OCTOBER . 

International Autom 

bile show. pile 
15-21—New York. National Automo 


show. pile 
25-Nov. 11 — Milan, Italy. Automo 
salon. 
NOVEMBER ’ 
3-11—Chicago. Automobile Show 
DECEMBER 
11-16—Chicago. Automotive Service Ir 
dustries Show. 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 


~ OutAccelerates...0ut Climbs 
€ and OQUISELLS the Field! 


More nimble in traffic... more powerful on the 
hills... and the fastest-selling car in America! 
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Chevrolet dealers are leading the way in sales in the 
1939 model-year—just as they have led all other 
— dealer groups for seven out of the last eight years. 
AEA TN Chevrolet dealers are first in sales because the 1939 
ae Chevrolet is first in value, first in features, first in 
performance. 
7 No other car combines all these famous features: It’s faster on the getaway—it’s better on the hills, 
and more economical all the time, than other cars in 
its price range... because it is powered with Chev- 
rolet’s famous 85-horsepower Valve-in-Head Engine, 
85-HORSEPOWER VALVE-IN-HEAD SIX the master motor of the low-price field. 

| PERFECTED HYDRAULIC BRAKES It’s the best performer in the entire field of econ- 

NY omy cars, and the only low-priced car combining all 


NEW “OBSERVATION CAR” VISIBILITY J 
Hb, PERFECTED KNEE-ACTION RIDING SYSTEM its beauty, comfort and safety advantages. 


el j with Improved Shockproof Steering CHEVROLET MOTOR DIVISION, General Motors Sales Corporation, DETROIT, MICH. 
(Available on Master De Luxe models only) 


TIPTOE-MATIC CLUTCH 





EXCLUSIVE VACUUM GEARSHIFT 
NEW AERO-STREAM STYLING, NEW BODIES BY FISHER 
NEW LONGER RIDING-BASE 





Caeaonn 


i owe Lg a TE eT combining “ALL LY SU bd COST!” 


“| WHEN YOU HAVE THE Cry, (gi YOU HAVE FRIENDS 
“VRovey yRAN™ 





a 
‘i 
au 
‘. 
en 
fo 
3 
| 
ee 
ia 
\ 


‘+ 
eae 
oe 


ate otensee eae 





6 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 





CCC Guarantees Finance Rates, Insurance Coverage 


System Seen Encouraging, 


Financing Through Dealers 


BALTIMORE.—Designed to en- 
courage car financing through 
dealers, a guarantee protecting 
time-payment buyers of new cars 
against hidden or over-charges, 
was announced this week by 
Commercial Credit Co. 

The guarantee, which specifical- 
ly states that the purchaser will 
pay no more than he should and 
will get everything that he pays 
for, is the first such action to be 
taken by a finance company. As a 





Fortune in Cars 
Tied up by Bad 
Montreal Streets 


MONTREAL.—More than a mil- 
lion dollars worth of cars, which 
normally would have been de- 
livered by now, are still in deal- 
ers’ hands owing to the bad con- 
ditions of Montreal streets. 

This was revealed by a survey 
of the larger dealers in Montreal. 
An equivalent number of used 
cars reconditioned and sold are 
also waiting a delayed “spring 
delivery.” The normal time for 
taking delivery of such cars is 
early March. 

One dealer alone reports that 45 
new cars valued at $45,000 and 
60 reconditioned models valued at 
$30,000 were still being held on 
his premises. 

Customers have refused to give 
up their old models to subject 
new cars to broken springs, dented 
mudguards and bodies, and broken 
parts. Their old cars, however, 
have suffered this treatment, and 
before dealers can place them for 
resale, large repair and recon- 
ditioning expenses must be in- 
curred. Paint jobs alone will run 
into a great deal of money. 


Borg- Warner 
Buys Aviation 


Parts Concern 


CHICAGO.—Borg-Warner Corp. 
has acquired the Pump Engineer- 
ing Service Corp. of Cleveland, 
and now operates this concern as 
a subsidiary, according to Charles 
S. Davis, Borg-Warner president. 

The Cleveland company has 
been, for several years, one of the 
country’s outstanding manufac- 
turers of aviation parts, known by 
the trade name “Pasco.” 

The present organization will 
continue to operate the business, 
Davis said, headed by William S. 
Jack, one of the firm’s founders, 
as president. 


Codding Is Named 


TOLEDO. — Appointment of Chester 
C. Codding, as assistant to the general 
manager of Willys-Overland Motors, 
Incorporated, is announced by J. W. 
Frazer, president and general manager. 
Previous to his becoming associated 
with the Willy—Overland organization, 
Codding was for 15 years connected 
with various units of the Chrysler 
Corp. 





result, it’s expected that several 
other large finance companies will 
also guarantee rates to public and 
the kind of insurance coverage the 
buyer will receive. 

As an additional guarantee on 
insurance coverage, Commercial 
Credit has devised a system of 
checking all new car time-pay- 
ment contracts which CCC fi- 
nances. 

Announcement of the company’s 
published finance rates and _ its 
pledge to the public is being made 
through a series of open letters 
over the signature of A. E. Dun- 
can, chairman of the board. The 
first of these open letters is ap- 
pearing in 1,030 newspapers and 
in several national magazines 
throughout the United States, be- 
ginning this week. 

It is said the company’s de- 
cision to publish its new car 
financing rates and to place its 
guarantee squarely before the 
public was due to the fact that 
unfavorable articles during the 
past year or two which have ap- 
peared in newspapers and maga- 
zines, criticising automobile financ- 
ing, have tended to undermine 
public confidence in time-payment 
financing through automobile 
dealers and finance companies, and 
have caused many time-payment 
buyers either to pay cash or to 
arrange their time payment financ- 
ing elsewhere. 


Penna. Intrastate 
Truck Ban Will 
Get Legal Ruling 


HARRISBURG, Pa.—(UTPS)-- 
The ruling of the public utility 
commission last week, ordering all 
trailer-trucks used for hauling 
automobiles within the state, off 
the highways between noon each 
Saturday and midnight the follow- 
ing day, is to be given a ruling 
by the commission’s legal depart- 
ment before it becomes effective. 

Edward Gogolin, manager of the 
Pennsylvania Motor Truck Assn., 
said “the order was entirely un- 
anticipated and came as a com- 
plete surprise to the trucking in- 
dustry.” 


Intended as a safety measure, 
the ruling affects only those truck- 
ers engaged in intrastate trucking. 
There are only three concerns in 
the state which come under the 
jurisdiction of the ruling. 


Dealers Added 


To Cadillae’s Roster 
DETROIT.—The following are 
new dealers who have been added 
to the Cadillac-LaSalle organiza- 
tion recently: 

Tutrow Motor Co., Hartford 
City, Ind.; Black’s Auto Repair 
Shop, Carlisle, Pa.; James R. Car- 
ter, Connersville, Ind.; Chick Nor- 
ton Motor Co., Lawton, Okla., and 
State Line Chevrolet Co., Beloit, 
Wis. 


New 


= 
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CHEVROLET EXECUTIVES inspect company’s 500,000th °39 car on its arrival 
in Detroit. Left to right, Felix Doran jr., and J. E. Johnson, assistant general 


sales managers; C. 


E. Wetherald, general manufacturing manager; T. H. Keat- 


ing, assistant general sales manager, and M. E. Coyle, general manager. 
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NADA DELEGATES to the San Francisco convention this week took a side- 
trip to the Ford Motor Co.’s exhibit on Treasure Island, site of San Francisco’s 


World’s Fair. 


Here a group of the boys are outside the building. 





LOOKING OVER Ford’s exhibit at the San Francisco world’s fair, during 
sidelight trips of NADA convention. Left to right, Bill Beattie, assistant man- 


ager of Ford’s Richmond (Calif.) plant; 
Automotive News; F. M. Sandusky, in charge of exhibits at exposition. 


rear is Clarence Olmstead. 


Bill Callahan, managing editor of 


In 





Texas Dealers Ask Assn. 


To Sponsor Licensing Act 


Special to Automotive News 

AUSTIN, Tex.—According to a 
current report, new car dealers 
over the state are besieging the 
Texas Automotive Dealers’ Assn. 
with requests that this body spon- 
sor legislation that would regu- 
late conditions in the trade 
through a licensing law similar to 
those now in force in some states. 

Such legislation, if passed, 
would restrict cross-selling and 


Fight on Proxies 
Postpones Reo’s 
Annual Meeting 


LANSING.—To permit checking 
proxies in a recurring fight for 
control of the pioneer automobile 
concern, the annual meeting of the 
Reo Motor Car Co. was postponed 
' this week to Apr. 26. 

A stockholders’ faction led by 
Thomas Campbell, of New York, 
seeks to elect four men to the 
board of directors, replacing part, 
at least, of a board chosen by 
compromise when the company 
was placed in receivership under 
the federal district court at De- 
troit. Campbell’s four nominees 
are Col. E. J. Hall, of California; 
William B. Mayo, of Detroit, for- 


mer chief engineer of the Ford 
Motor Car Co.; E. J. Connelly, 
Grand Rapids, vice-president of 


the Hayes Body Co.; J. W. Robb, 
New York, vice-president of the 
American Car and Foundry Motor 
Co., and F. G. Alborn, Cleveland, 
chief engineer of the White Mo- 
tor Co. 

Individual. stockholders flared 
out against Campbell's faction 
during argument on a proposal to 
reconvene the meeting Monday. 


bootlegging among dealers and 
would prohibit forced selling on 
the part of the manufacturers. 

Members of the dealers’ asso- 
ciation have been reluctant in ap- 
proving any move designed to 
regulate their business through 
legislation, believing that the 
manufacturers would awaken to 
the fact that the dealers’ capital 
was being dissipated by too much 
cross-selling, bootlegging and 
overstocking. 


It is now reported, however, 
that legislation designed to elimi- 
nate these evils will be offered to 
the legislature at the first oppor- 
tunity, with the support of the 
association. Since the present ses- 
sion of the legislature is nearly 
ended, the bill, if offered, would 
probably be brought before a spe- 
cial session which, at the present 
time, seems assured. 


William Ogg Fitzgerald’s famous car- 


toons appear exclusively in Automo- | 


tive News. 


Crosley 


(Continued from Page 1) 


and that the original design of last 
fall has been changed consider. 
ably. First it was to be a two. 
cylinder of midget design but now 
the rumor has advanced it to the 
stage of a full dimensioned coupe 
with slip-in delivery panel for the 
rear. The gas tank has a capacity 
of four gallons and from this there 
is to be a mileage of 40 miles to 
the gallon, so the rumors go. 

Several Cincinnatians have rid- 
den in the car. In fact, there was 
one here iast Sunday. Details have 
been changed so often that per. 
haps it has been a plan of the 
introductory technique to leave 
everything in the guessing stage. 
Whether it will be solely for 
Crosley dealers or for automobile 
dealers everywhere will be made 
known next Friday. As far as the 
servicing of the car is concerned, 
it is said that the plan means for 
the owner to take it into any 
garage, so simple is the design. 

Considering the number of 
Crosley dealers throughout the 
country, there will be a _ ready 
market here if a high percentage 
of them can be sold, it is held. 
However, with the announcement 
of the curtain pulling coming out 
of New York, one is led to believe 
that more than Crosley dealer 
distribution is part of the plan. 

Whether the car will be built 
in Cincinnati or Indianapolis is 
not known. It is reliably reported 
that it will be built in Richmond, 
Ind. With Steve Hanagan, well- 
known New York tom-tom beater 
active in the introduction pro- 
gram, it is not hard to believe that 
Crosley intends to manufacture 
this small automobile on a large 
basis. 

Powel Crosley jr. started his 
business career as an automobile 
man. He was first associated with 
National—back in the very early 
days of the industry at Indian- 
apolis. At one time he sold the 
Brush car for Charles Behlen & 
Sons. Leaving this he went into 
the accessory business. From this 
he went into radio. His interest 
in the automobile business has 
never waned, according to his 
friends, and for a number of years 
he has experimented with a small, 
economical car, the ideas coming 
to a full fruition in the past few 
weeks when it was finally adopted 
and the Indianapolis meeting was 
decided upon. 


Calif. Caravaning 
Act Okayed by 


Supreme Court 


WASHINGTON. — The supreme 
court has held constitutional the 
“caravaning” act of the state of 
California, which regulates and 
imposes fees upon importing auto- 
mobiles into the state over high- 
ways for purpose of resale. 

The case was appealed by the 
state after a lower federal court 
enjoined enforcement in a suit by 


| Paul Gray, Inc., and others, who 


bring automobiles to Los Angeles 
for resale. 
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TWO-TONE COLOR combinations are now being featured on Graham’s - 
for spring and summer. Fred E. Bishop, general sales manager, predicts th4 


| 50 percent of cars coming off Graham’s assembly lines this summer will be 


two-tone creations ordered by customers. 
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FTC to Dismiss Charges Against U. S. Rubber Co. 
Effect on Status of Tire 





then owned and that they were 


Martin’s Faction 


UAW membership, Martin ac- 


Sal ains ; D b a of as rapidly as prac- cepted the offer from President 

R , William Green to restore the 
last es em n Ou f In Akron, there were indications Is Offered New charter, which follows the CIO 
er. that other major tire companies {form of industrial unionism but 








Charter by AF 


vo. | Special to Automotive News 'of tires through its own retai] | would be able to i i 
iow WASHINGTON.—With filing of | stores to certain users and en the business which. might . poe gra a = iagpcpcon 
the | a consent decree this week by the | sumers at prices lower than those | ‘inquished on different price bases. ees a SS ae Cee ee ee 
ipe | company, the federal trade com-| charged other retail purchasers| Before the Robinson-Patm t mobile unionism it lost in 1936,| covered by AFL craft unions. 
the | mission is expected to issue in the for tires of same grade and|was passed, Atlas Supply Co American Federation of Labor The CIO’s UAW faction, headed 
ity | near future an order terminating | quality. business was divided between U. this week offered a charter to the| by R. J. Thomas, claims to hold 
ere | its proceedings against the United) The company’s answer stated|S. Rubber and Goodrich. U. S.|Homer Martin faction of the| bargaining contracts in the auto- 
to | States Rubber _Co., based on|that, although retail stores had|Rubber has been furnishing prac- | United Automobile Workers, which | motive industry, but Green as- 
charges of violating the Robinson- been owned and operated, it had tically all tires to Montgomery |Withdrew from the AFL to join! serted that the AFL alone had the 
id- —" anti-price discrimination © dion af ae ae Jan. 1, 1937] Ward for the past five years and | the CIO two years ago. right to use “United Automobile 
rae | act. ose of all o e ; ” 
= In its consent daten, tie tive 29 stores to Western Auto for two years. Contingent on approval of the ' Workers. 
er. |company said all material allega- 
the | tions against it were admitted. 
Ve The FTC had alleged in its 
ge complaint that the company 
for | through its subsidiaries had sold 
vile | large quantities of special brand 
ide | tires to Montgomery Ward & Co., 
the | Inc., Atlas Supply Co., Western 
ed. Auto Supply Co., Western Auto 
for Supply Agency of Los Angeles, 
ny and Arkansas Fuel Co. on con- 
tracts at prices different and 
* | Jower than the prices charged and 
of | allowed by it to other purchasers 
the | of tires of like grade and quality | 
dy | bearing its own brands. This ac- | 
8 | tion, the FTC charged, was a dis- | 
ld. | crimination in price and the effect 
nt | had been to lessen competition. 
ut} Tt was further alleged in the 
‘ve | FTC complaint that United States 
let | Rubber had sold its own brand 
in. | tires to different purchasers at 
ilt | substantially differing prices re- 
is | sulting from the allowance to some 
ed | purchasers of various discounts, 
id, }commissions or rebates which 
ll- [have not been allowed to all pur- 
er | chasers. The manufacturer also 
‘0- Tentered into contracts for sale of 
lat I tires to certain dealers, oil com- 
re | panies and others purchasing such 
g€ I tires in large quantities or volume 
at prices lower (after deducting 
iis |} the amounts of such discounts. 
ile |} commissions and rebates) than the 
th | prices charged to other custom- 
ly |}ers whose requirements were 
n- | smaller in amount, it was charged. 
he The tire maker also was charged 
& | with violating the act through sale 
to 
Lis 
t|New Dealers 
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: Hudson Motor 
Ww DETROIT. — New dealers re- 
1d | cently signed by the Hudson Mo- 
as | tor Car Co. are as follows, as an- 
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nounced by George H. Pratt, gen- 


eral sales manager: 

Alabama—Sanders Motor Co., 
ander City. California—Arnold’s, 
mento: Tabco Service. Taft. Colorado—M. 
O. Garton, Wray. Indiana—Murray Auto 
Sales, Mishawaka 

TIowa—Dixon’s Garage. Garvin: Rings- 
borg Service Station, Humboldt: Pete 
Myers, Newton. Michigan—Alpena Hudson 
Sales, Alpena. Minnesota—Lang & Herbst 
Motor Co., Buffalo: Jacobson’s Service, 
Ely; Frank Tholen, Marshall; Rumpza Mo- 
tors, Watertown. Missouri — Fitzsimmons 
Motor Co., St. Louis. 

Montana—Garden’s Service Station. Wolf 
Point. New Hampshire—Rochester Motors, 
Inc., East Rochester. New York—Brooks & 
Cate, Liverpool: C. E. Stewart, Norwich. 
Ohio—Jack Swift Motor Sales, Fremont: 
Leydorf-Baratta Motor Co., Toledo. 

South Dakota—Knappen Service Station, 
Mitchell; D & H Motor Co., Sturgis. 
Texas—Hershel James Service Station, 
Austin: Johnson Motor Company, Cotulla: 
Hrna & Bohac, Granger; La Fond Service 
Station, La Feria; J. E. Cannon, Pearsall; 
Stewart Motor Co., Quemado; Triangle 
Garage, San Antonio; Owen’s Motor Co., 
San Saba. West Virginia—Hanshaw Motor 
Sales, Belle. 


Alex- 
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1939 ALMANAC 


. . . in the Works! 

Our editors are busy on the 
6th Annual Edition of the Auto- 
motive Almanac—the accepted 
Reference Year Book of the 
Industry. 

YOU CAN HELP BY: | 
1. Sending any corrections 
for Who’s Who. | 

2. Calling our attention to | 
any concern in the industry not 
listed in last year’s Almanac. || 

3. Asking for any statistics || 
not given last year. 

4. Ordering extra copies you 
require at $1.50 each; three or 
more at $1 each. 

5. Making certain your prod- 
uct is advertised in this Buyer’s 
Guide of the Industry. 

le a 





In Philadelphia, reader attention and 
interest are greater in advertising in The 
Evening Bulletin than is accounted for 
simply by The Evening Bulletin’s larger 
circulation compared to other Philadelphia 
daily newspapers. 


In a recent survey conducted in some 
forty Philadelphia grocery stores and food 
markets, customers were asked, “Jn which 
one newspaper are you most likely to look 


for food advertisements?” 
5,406 named The Evening Bulletin 
1,195 named newspaper No. 2 
980 named newspaper No. 3 
633 named newspaper No. 4 


A similar question was asked in sixty-six 


Philadelphia drug stores, with these results : 


| SPhilaedghia— City of Ha " 
nearly everybody reat 


6,791 named The Evening Bulletin 
2,291 named newspaper No. 2 
1,921 named newspaper No. 3 
1,218 named newspaper No. 4 


In ten moving-picture houses people were 


asked, 


“In which one newspaper are you 
most likely to see an advertisement of this 
theatre?” Again results emphasize The 
Evening 
1,372 named The Evening Bulletin 
402 named newspaper No. 2 
353 named newspaper No. 3 
335 named newspaper No. 4 
This 


greater 


Bulletin’s readership: 


study* definitely indicates the 


value of circulation secured solely 
on reading interest. 
Of the The 


Evening Bulletin read by the great, home- 


From research by Ross Federal Research Corporation 


millions of copies of 


loving Philadelphia peopleft, not a single 
copy has been bought as the result of a 
subscriber contest, prize or premium. 

For thirty-four years, The Evening 
Bulletin has led all Philadelphia daily 
newspapers in circulation, reaching more 
homes within Philadelphia than any other 
newspaper, morning or evening, daily or 
Sunday. 

The 
paid—is 94.6% in the Philadelphia retail 


Its advertising rate is one of 


Bulletin’s circulation—all net cash 


trading area. 
the lowest per reader anywhere! 

Consult your advertising agency about 
the advantages of natural circulation leader- 


ship gained without subscriber contests, 


prizes or premiums. 


Nine out of ten dwellings in Philadelphia are single- 
family homes. More than New York City and Buffalo 
combined; than Chicago and St. Louts together (United 
States Census, 1930.) ° 


bulletin 


ladelphia 


opyright, 1939, Bulletin Co., 








Used Car Sales Take Sharp Rise in San Antonio 1 


Unit Turnover of 108% 





Zephyr Coupe 
To Have New 
Automatic Top 


DETROIT.—An automatic top, 
which is raised or lowered en- 
tirely by vacuum power from the 
engine, has been adopted by the 
Lincoln Motor Co. as_ optional 
equipment on the Lincoln-Zephyr 
convertible coupe. 

Operation of the top is con- 
trolled by a button on the in- 
strument panel. With the car at a 
standstill and the engine idling, 
the driver who wishes to lower 
the top needs only unsnap the 
clamps at either side of the wind- 
shield header and pull out the 
control knob. The top immediately 
lowers and folds into the recess in 
the rear deck where it locks it into 
place. 

Raising the top is equally easy. 
The control button is pushed in 


and the top automatically rises to| header bar. 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 





EMPLOYES of the Cleveland Graphite & Bronze Co., of Cleveland, which 
celebrated its twentieth anniversary this month, footed the bill and hosted a 
party given in honor of the four leading executives of the company. Left to 
right are the men thus honored, Ben F. Hopkins, president; James L. Myers, 
secretary; Carl Johnson, sales director, and J. 3. McIntyre, vice-president. It 
is Ben Hopkins’ boast that in 20 years the company never has lost an hour’s 
production because of labor troubles. Hence the party given by the employes 
to their friendly and broad-minded employers. 





within an inch of the windshield | then to snap the hold-down clamps 
into position. 


It is only necessary 





the mechanical 
cranks your car. 


Every hour of every day the 
Bendix Drive proves its merit 


ANUFACTURER, service 

man, owner—all the way 
through —there’s one specifi- 
cation O.K. that checks with 
everyone. It’s the Bendix Drive, 





hand that 


over and over again in millions of cars and trucks.. Its opera- 


tion is virtually fool-proof and trouble-proof. At the touch of 
the starter button, the Bendix Drive automatically takes hold, 
starts the engine, lets go— meanwhile protecting the starter 
from damage in case of inadvertent operation. Bendix Drive 
is built in sizes and types for every starting requirement. 


ECLIPSE MACHINE DIVISION | 
BENDIX AVIATION CORPORATION 


ELMIRA, NEW YORK 


BENDIX DRIVE 


The Mechanical Hand that Cranks Your Car” 





For March Best in Months 


Special to Automotive News 
SAN ANTONIO, Tex.—Used car 
sales in March reflected the sharp 
upturn in automotive sales here 
as the number of units sold totaled 

1,341 for a turnover of 108 per- 

cent, the best report in some time. 

The month opened with 1,236 
units on hand, with 1,341 being 

sold for a unit turnover of 108 

percent against 87 percent for 

February. Total valuation of cars 

sold during March was $377,629 

for a turnover value of 98 percent 
against 77 percent for February, 
an average value of $282 against 
$279, and with 1,226 cars on hand 
at the end of the month, having a 
total valuation of $393,985, and an 
average value of $321, against an 
average value of $314 for those 
left at the end of February. 
February sales totaled 998 units 
for a unit turnover of 87 percent, 

a total valuation of $278,573, a 

turnover value of 77 percent, and 

an average valuation of $279. 

There were 1,236 cars on hand at 

the end of the month having a 

total valuation of $388,040, and an 

average value of $314. 

During March, 1938, there were 
1,345 cars sold for a unit turnover 
of 88 percent, a total valuation of 
$383,849, a turnover value of 83 
percent, and an average value of 
$285. There were 1,558 cars on 
hand at the end of the month hav- 
ing a total valuation of $478,252 
and an average value of $306. 

During the month just closed 
there were 53 units junked by 
four dealers having a total valua- 
tion of $1,392 and an average 


Chrysler Offering 
Deluxe Tours to 


‘100 Club’ Victors 


DETROIT.—A deluxe tour, 
covering both the New York and 
San Francisco fairs, is in prospect 
for the Chrysler 100 Club this 
year, according to Charles L. Ja- 
cobson, vice-president and general 
sales manager of the Chrysler di- 
vision, Chrysler Corp. 

Those eligible are the Chrysler 
retail salesmen who, in their re- 
spective regions, have sold the 
largest number of Chrysler cars 
in the year. The Chrysler 100 Club 
has been in existence for several 
years. 

The tentative program calls for 
the winners from all parts of the 
country to assemble in San Fran- 
cisco on July 25. They will spend 
two days at the Golden Gate Ex- 
position and then board a special 
train for New York, arriving on 
July 30. Three days will be spent 
visiting the World’s Fair in New 
York, with the party breaking up 
on Aug. 1. A feature of the New 
York visit will be a banquet and 
entertainment. 

As in the past, the winners will 
receive a special certificate of 
membership and a_ lapel pin. 
Those who are making the club 
for the second time or more will 
receive a diamond in the pin for 
each year of their success. 


Liberalization Is Sought 
In Okla. Excise Levy 


OKLAHOMA CITY.—The sen- 
ate committee on revenue and tax- 
ation has named a special com- 
mittee to amend the motor ve- 
hicle excise tax to provide that the 
tax should be levied only when a 
title of a used car is transferred. 

The present law, which provides 
this tax tantamount to the sales 
tax on new vehicles, must be paid 
on certain definite dates, usually 
finds the dealer in possession of 
the used car. The amendment will 
make it possible for the dealer to 

| purchase the new year’s 


| This tax of 2 
paid only when the title to a used 
car is actually transferred. 


license | 
| tag without paying the excise tax. | 
percent would be | 





value of $26.26. In February there 
were 26 units junked by four 
firms with a total valuation of 
$482.00, and an average value of 
$18.54. 

A review of the statistics for 
March shows the fine condition in 
which dealers are in respect to 
their used car stocks. With a total 
of 1,226 cars on hand at the end 
of the month, this gives each of 
the 18 dealer-members of the San 
Antonio Automobile Trade Assn. 
reporting, an average of 68 cars 
per dealer. 


Hudson Stages 
Third Session of 


Dealer Council 


DETROIT. — The third Hudson 
Dealer Council met recently in 
Detroit in the conference room at 
the Hudson plant, to give a cross- 
section glance at business. 


Among those attending were 
Frank N. Witt, Muskegon, Mich.: 
R. L. Winkler, Cuyahoga Falls, 
O.; Otto Klumpp, Greenwich, 
Conn.; Ward Weatherford, Gales- 
bury, IIll.; Victor Trechelo, Super 
Motors, Inc., Elkhart, Ind.; Jas. V. 
Rine, Detroit; G. E. Keenan, Corn- 
ing, N. Y.; Glenn Woodruff, Little 
Rock, Ark.; Lew Wullenweber, 
Cincinnati; A. J. Stonina, Chico- 
pee, Mass.; Fred Brown, F. & G. 
Motors, Asheville, N. C. 


L. Wolff, Wilkinsburg, Pa.; Ed 
Carl, Washington, D. C.; L. A. 
Fuller, Kaw Motors, Topeka, 
Kans.; Robert Miller, Columbia 
Garage, Tamaqua, Pa.; Geo. 
Michael, Advance Motor Sales, 
Springfield, Ill.; Bill Denhard, St. 
Louis; R. Rypinski, Campbell Mo- 
tors, Inc., Pasadena, Calif.; Claude 
Margetts, Orlando, Fla.; H. L. 
McCoy, Oakland, Calif.; A. Zem- 
bosky, A. F. L. Motor Sales, Mil- 
waukee; John Kovacs, Schenec- 
tady, N. Y., and W. O. McLaugh- 
lin, Tacoma, Wash. 


Jean H. Falk 


NEWARK, N. J.—Jean H. Falk, 57, 
until five years ago with the Chrysler 
Corp. and for a time its district sales 
manager at Detroit, died Apr. 16 at St 
Barnabas Hospital here. For the last 
five years he was employed in_ the 
display advertising department of the 
Newark Star-Eagle. 
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LESS HEAD 


IN NEW PIONEER PUMPS 





The important part that materials 
play in modern machine tool con- 
struction is well illustrated by the 
Pioneer Engineering and Manufac- 
turing Company, Detroit, Michi- 
gan, who recently announced a 
new pump for handling coolants 
and lubricants in machine tools. 
Chief feature of this new Pioneer 
pump is a simplified design. Thes¢ 
pump units are powered for the 
lowest possible head to preclude 
overloading in service. Heart of 
this pump is an impeller of Nickel 
alloy cast iron which minimizes 
erosion and greatly improves cor- 
rosion resistance. This is of vital 


importance to machine tool build- 
ers and other types of users since 
the pump can safely handle acids 
and alkalies. According to Pioneer. 
this special Nickel alloy iron has 
another 


odded advantage—bettel 
machina 
bility, thus re- 
ducing manufac- 
turing cost. 

THE 
INTERNATIONAL 
NICKEL COMPANY 


INC. New York, N.Y. 
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Prominent Speakers Listed 


| 
For May 22-June & Session 


DETROIT.—Tentative technical 
program for the World Automotive 
Engineering Congress, to be staged 
May 22-June 8 by the Society of 
Automotive Engineers, was re- 
leased this week. 

The congress, featuring Euro- 
pean as well as American speak- 
ers, Will cover New York, Indian- 


apolis, Detroit and San Fran- 
cisco. 
Following is the tentative pro- 
gram: 


New York, Hotel Pennsylvania, May 22— 
International Opening Session, Morning; 
Chairman, R. R. Teetor, chairman SAE 
meetings committee, Perfect Circle Co.; 
Ww. J. Davidson, president SAE, Diesel En- 
gine division, General Motors Corp.; M. C. 
Horine, chairman Metropolitan Section 
SAE, Mack Mfg. Corp.; Alfred Reeves, 
Automobile Manufacturers Assn.; ‘‘En- 
gineering, the Common Denominator of 
World Progress’’ by J. D.. Mooney, Gen- 
eral Motors Corp. 

Afternoon—Fuels and Lubricants; Chair- 
man, T. B. Rendel, Shell Petroleum Corp.; 
“Experiences with Doped Fuels for High- 
Speed Diesel Engines’’ by J. J. Broeze and 
J. O. Hinze, N. V. de Bataafsche Petro- 
leum Maatschappij, Holland; ‘‘Relation of 
Diesel Fuel Properties to Their Engine 
Performance,” W. S. Mount and G. A 
Hope, Socony-Vacuum Oil Co., Inc. Pas- 
senger Car—Chairman, J. C. Zeder, Chrys- 
ler Corp.; ‘“‘Composite Frame and Body 
Construction and Related Problems,”’ WwW 
D. Appel, Overseas Operations division, 
General Motors Corp.; ‘Hydraulic Torque 
Converters,”’ Prof. Wilhelm Spannhake, 
Badische Technische Hochschule, Germany. 


Evening, general session—Chairman, Dr 

T. G. Delbridge, Atlantic Refining Co.: 
“Today and Tomorrow in Petroleum,’’ Dr 
A. E. Dunstan, Anglo-Iranian Oil Co., 
Ltd., England. 


Sessions on Lubricants 


May 23—Fuels and Lubricants, morning, 
Chairman, B. S. Sibley, Continental Oil 
Co.; “The Testing of Lubricating Oil Sta- 
bility in Small Engines,’”’ Prof. H. A. 
Everett, Pennsylvania State College; “En- 
gine Deposits, Field and Laboratory, J 
P. Stewart and B. W. Story, Socony-Vac- 
uum Oil Co., Inc. Passenger Car—Chair- 
man, J. G. Wood, vice-president SAE 
Chevrolet Motor division, General Motors 
Corp.; ‘Foreign Small Cars,’’ by a promi- 
nent overseas engineer; ‘Laboratory Meas- 
urements on Steering Properties of Tires, 
Dr. A. W. Bull, United States Rubber Co 


Afternoon—Fuels and Lubricants; Chair- 

man, W. M. Holaday, Socony-Vacuum Oil 
3o., Inc.; ‘‘Laboratory Test As a Means 
of Evaluating Engine Performance,’’ Dr. F 
L. Miller and Dr. R. W. Richardson, 
Standard Oil Development Co.;: “Under- 
wood Oxidation Test and Its Correlation 
with Service,” H. C. Mougey, Research 
Laboratories division, General Motors 
Corp. Transportation and Maintenance 
Chairman, T. C. Smith, American Tele- 
phone & Telegraph Co.; ‘‘Comparative 
Utilization of Gasoline, Hesselman and 
Diesel Engines,’’ J. E. De Long, Waukesha 
Motor Co. 


Evening—General Session; Chairman, B. 
B. Bachman, Autocar Co.; address by W. 
J. Cameron, Ford Motor Co. 


May 24—Fuels and Lubricants, morning, 
Chairman, A. G. Marshall, vice-president 
SAE, Shell Oil Co.; ‘Evaluation of the 
Fuel Test and Proposals for Its Formula- 

A. Von Philippovich, Deutsche | 
fur Luftfahrt, Germany; | 
Mechanical Aspects of | 
Boundary Lubrication,’’ H. Blok, N. V. de} 
Bataafsche Petroleum Maatschappij, Hol- | 
land. Public Utility, Transportation and | 
Maintenance—Chairman, T. L. Preble, Tide 
Water Associated Oil Co.; ‘‘Fleet Use of 
Small Passenger Cars and Half-Ton 
Trucks,” H. O. Mathews, vice-president 
SAE, Public Utility Engineering & Service 
Corp. 


Afternoon—Passenger Car Body; Chair- 
man, I, L. Carron, vice-president SAE, 
Dodge division, Chrysler Corp.; ‘‘Body En- 
gineering—Past, Present and Conjecture 
As to Future,”’ E. L. Allen jr., Standard 
Products Co. Public Utility, Transportation 
and Maintenance—C hairman, _ a 
Mathews, vice-president SAE, Public Util- 
ity Engineering & Service Corp.; “‘A Mil- 
lion Miles of Road Test Service,’ William 
Harrigan, Texas Co. 


Study Aero Engines 


Evening—Tractor; Chairman, J. S. Ers- 
kine, vice-president SAE, International 
Harvester Co.; ‘“‘Track-Type Tractors’ Con- 
tribution to Economic and Social Progress,’ 
B. C. Heacock, Caterpillar Tractor Co.; 
“Automotive Engineering in Agricultural 
Mechanization,’’” W. C. MacFarlane, Min- 
neapolis Moline Power Implement Co.; | 
Film, “Building A Nation,” by the Farm 
Equipment Institute, introduced by H. G. 
Davis, Farm Equipment Institute. 


May 25—Aircraft Engine, morning; Chair- 


tion,’"’ Dr 
Versuchsanstalt 
“Fundamental 


man, Arthur Nutt, Wright Aeronautical 
Corp.; “Some European Comments on 
High-Output Automobile and Aero En- | 
gines,"’ Dr. Ing. W. P. Ricart and Dr. Ing. | 
Sandro Sirto1 Soc. Anon. Alfa Romeo, | 
Italy; “‘High Output Aircraft Engines,” E 
Ww Hives Rolls-Royce, Ltd wr ctandl 
Truck, Bus and Railcat Chairman, C. J. } 
Bock, vice-president SAE, Yellow Truck & | 
Coach Mfe. Co Engineering Problems 
Involved in the Use of Ferrous Materials 
to Reduce Weight Col. E. J. W. Rags- 
dale, Edward G. Budd Mfg Co “Engi 
neering Problem Involved in te Gane oe 
Non-Ferrous Materials to Reduce Weight 
Frank Jardine A Cc 2 dee 
Afternoon-—Aircraft En es Chhatenian 


| 
| 
| 
K. Cummings, vice-president SAE, National | 
Bureau of Standards; ‘‘Propeller and En- | 
gine Vibration Stress Problems,"’ Erle Mar- 
tin, Hamilton Standard Propellers; “Bear- | 
ings for High-Output Engines,"’ by a prom- | 
inent engineer. Truck, Bus and Railcar— 
Chairman, M. C. Horine, Mack Mfg. Corp.; 
‘“‘Power Transmission for Buses,’’ Col. G. 
A. Green, Yellow Truck & Coach Mfg. Co. 
| 


Evening—General 
P. Warner, Civil 
“The Composite 
Mayo, 


Session; Chairman, E. 
Aeronautics Authority; 
Aircraft,’ Maj. R. H. 
the Mayo Composite Aircraft Co., 


Ltd.. England; ‘Helicopters,’ Otto J. 
Merkel, Germany. 

May 26--Aircraft, morning; Chairman, 
William Littlewood, vice-president SAE, 
American Airlines, Inc. Diesel Engine— 
Chairman, F. G. Shoemaker, vice-presi- 


dent SAE, Detroit Diesel Engine division, 
General Motors Corp.; ‘Recent Develop- 
ments in Diesel Lubricating Oils,’ G. L. 
Neely, Standard Oil Co. of California. 


Afternoon — Aircraft; Chairman, Prof. 
Peter Altman, University of Detroit; ‘‘Use 
of Magnesium Alloys in European Auto- 
mobile and Aircraft Industries,’ Dr. H. 
Altwicker, I. G. Farbenindustrie, Germany, 
to be presented by Mr. Menking, Ameri- 
can Magnesium Corp.; ‘Molded Aircraft 
Construction,’’ by a prominent engineer. 
Diesel Engine—Chairman, P. E. Biggar, 





o> -—_—_— 





ARTHUR 0. DIETZ, president of Commercial Investment Trust, Inc., and 
trustee of the C.1.T. Safety Foundation, presenting the bronze plaque for the 
most effective institutional motion picture on traffic safety in 1938 to the 
Chevrolet Motor division. The plaque is being accepted by 
(right), assistant general sales manager of Chevrolet. 





1 
General Motors Truck Corp.; ‘‘Single-| Davies and Dr. Edmund Giffen, Kings 
Injection | College England. 


Plunger 
Pump,” 


Multicylinder Fuel 


Torbjorn Dillstrom, Hesselman ! 


jection Systems of Oil Engines,’”’ Dr. S. J. | 





io|fentative Program Set for SAE’s World Congress 


Evening—Banquet; 


(See SAE, Page 16, Col. 1) 


‘el 


W. G. Lewellen | 


M. C. Horine, Chair- | 
Motor Corp., Sweden; ‘Processes in In-| man Metropolitan Section SAE, Mack Mfg. | 





‘Ford Fires Up 
New Industrial 


Boiler at Rouge 


| DEARBORN.—Henry Ford fired 
|up the world’s largest high pres- 
sure industrial boiler, turning the 
controls on a unit completed last 
week in the No. 1 powerhouse of 
the Ford Motor Co.’s Rouge plant. 

The boiler, which also is the 
first all-welded pipe installation 
of its kind, will supply steam for 
the new 110,000 kw turbo-genera- 
tor now nearing completion in 
the plant. Pending completion of 
the turbo-generator installation 
around May 10, the boiler will be 
used in parallel with others to 
drive existing generator equip- 
ment. 

The new boiler will generate 
900,000 pounds of steam an hour 
at 1,400 pounds and at a tem- 
|perature of 925 degrees Fahren- 
|heit. This is equivalent to 26,500 
horsepower. The unit was under 
| construction for nearly a year. 
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@ Replace broken or cracked windshields or windows with L:O-F Safety PLATE Glass. 


When you do, you, your customers and their passengers all benefit. 


For L:O-F Safety PLATE Glass is easier to see through... minimizes eyestrain and 
fatigue... brings added comfort and greater enjoyment to motoring—for both driver 
and passengers. And you make a larger profit. 


L:O-F Safety PLATE Glass is a Jaminated glass that provides the greatest available 
protection from the danger of broken flying pieces. It is made from glass that is first 


carefully ground to eliminate waviness and distortion—and then polished to a mirror- 
like brilliance. The L*O*F emblem etched on the glass is recognized by motorists 
everywhere as a symbol of Highest Quality. And because of its superior features, 
L:O-F Safety PLATE Glass is selected by the majority of motorcar manufacturers 
as original equipment ... Libbey*Owens* Ford Glass Company ... Toledo, Ohio. 


REPLACE WITH 


LIBBEY-OWENS-FORD 
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) - ww this is writ- 


ten, there’s a 
bit of quiet cele- 
bration going on cut around the Buick 
factory offices. 


The records are just in for January 
and February, and they add up to a 
sales total that makes these months 
the biggest January-February in all 
Buick history! 


We feel pretty good about that, nat- 
urally. 


We feel good because it again shows 
the kind of outfit this Buick dealer 
organization is — it gets what it goes 
after, better be careful how you 
tangle with it! 


But this record shows more. It shows 
what the car buyers think of Buick. 


It shows they weren’t fooling, back 
during the Shows, when they picked 
Buick as the No. 1 car on appearance, 
the No. 1 car on engineering, the No. 1 
car in their innermost hearts’ desire. 





There’s no fooling about Buick’s up- 
ward march because it’s solidly based 
in public preference —a preference 
that competitive sharp-shooting 
seems only to intensify! 


There you’ve got one of the biggest 
assets the Buick dealer has. Folks 
know and firmly believe in his car! 
And they demonstrate that belief with 
orders signed on the dotted line! 








A homespun philosopher once ex- 
pressed a sound idea in the words, 
“If you can’t lick ’em, join ’em!” 


Looks like Buick’s not going to be 
licked. If you think you’d better join 
it, you can get your name on file by 
dropping a little note to headquarters. 


Just write: W. F. Hufstader, General ? 
Sales Manager 
Buick Motor Division 


General Motors Sales Corporation 
Flint, Michigan 


~ Better 
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EXEMPLAR OF GENERAL MOTORS VALUE 


4 


EVERY 
BUICK DEALER 
OPERATES 
IN PROTECTED 
TERRITORY* 


*Except where state laws prevent 
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—mere $$$ 


for Dealers! 
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—more $ $$ 


for Dealers! 








Service is Keynote of Syracuse Dealer’s Success 


Followup System Employed 


e e | 
Only in Service Department 


By J. Burr Bell 
Staff Correspondent 
SYRACUSE, N. Y.—Having just 
completed its first seven years, 
during which period its business 
has grown steadily without the 
employment of salesmen, Keegan- 
Henson Motors (Dodge-Plymouth) 
here points with pride to service 
as the keystone of the firm’s suc- 
cess. 


Starting business in the spring 
of 1932, this concern sold 93 new 
and used cars that year, sub- 
stantially increasing the number 
each succeeding year up to a peak 
of 747 in 1937. The number 
dropped to 441 in 1938, due to the 
general decline in economic con- 


Neb. Legislature 
Votes Repeal of 
Car Test Law 


LINCOLN, Neb.—Repeal of the 
state-wide compulsory car-testing 
law, LB 3, has been passed by the 
Nebraska legislature by a vote of 
38 to 4. The signature of Gov. 
Cochran, who had recommended 
the repeal, will make the measure 
effective at once. 


While the state-wide test plan 
is abandoned, municipalities are 
free to make such requirements as 
they wish by ordinance. Minimum 
brake and light standards, which 
all motor vehicles are supposed to 
be able to meet at all times, are 
set up by the new law, and power 
of enforcement is given to police. 

LB 2, the much-discussed truck 
regulatory measure, is still on se- 
lect file, but no further action has 
been taken. 





: Chain Store Bill 


Tabled in Iowa 


DES MOINES, Ia.—Iowa’s house 
of representatives dumped all con- 
troversial bills from its calendar 
Tuesday, paving the way for an 
early adjournment of the legisla- 
ture. 

Among the measures dumped 
were the chain store: tax bill, 
which was recently passed by the 
Iowa senate, raising the taxes on 
all chain stores operating in Iowa. 
A bill, requiring use of 10 per- 
cent corn alcohol in gasoline sold 
in Iowa, was also thrown out by 
the house in its desire to eliminate 
prolonged argumentation on con- 
troversial bills. 


Horgan Names Skillen 


NEW YORK.—Robert (Jerry) Skillen 
has been named sales manager by 
Ralph Horgan, Broadway’s Ford dealer. 
Skillen’s sales activities are confined 
to Horgan’s new car showroom at 1780 
Broadway. 


FRANK FISHER, high-ranking sales- | 
man in March for the Northwest | 
Chevrolet Co., Detroit’s newest Chev-| 
rolet dealership, received an honor 


award in recognition of his record at 
a party given by firm for its employes. 
Everett E. Fisher, president of North-| 
west Chevrolet, 


presented the award. 


| ditions. 


Now sales are climbing 
again; the total number of new 
and used cars sold by the firm 
from March, 1932, to Dec. 31, 1938, 
was 3,440. 

In lieu of a sales staff for either 
new or used automobiles, Keegan- 
Henson Motors relies on _ three 
selling factors: 


Satisfied customers. 
Car displays. 
Newspaper advertising. 


“We have found that satisfied 
customers of the past make up 
the largest group of present and 
potential buyers,” said Paul T. 
Henson, who is in charge of sales. 

“Money, which would otherwise 
go into salaries or commissions to 
salesmen, is spent on recondition- 
ing used cars. Every used car is 
completely reconditioned before it 
is placed on display or advertised. 

“We have built our service de- 
partment to exacting standards. 

“The employment of even one 
salesman would not fit into our 
policy, for essentially, that policy 
is to make what we have to offer 
so attractive that customers will 
come to us without waiting to be 
solicited, except through car dis- 
plays and newspaper advertising, 
plus a followup system in the 
matter of service. 


“We do not use any card index 
followup system, or attempt to 
drum up business on new car 
sales by mail or telephone, but in 
the service department a complete 
followup file is kept in opera- 
tions.” 

L. Burr Keegan is the service 
manager. 

Here are some facts and figures 
which emphasize the importance 
of the Keegan-Henson Motors 
service department from the 
standpoint of profits: 

The service department in 1938 
showed a gross profit within 14 
percent of the total new car gross. 

New car sales resulted in an 
average gross profit of $185 per 
car sold, with used car losses de- 
duced, while the service depart- 
ment showed an average of $144 
for each new car sold. 

The total expense for each new 
car sold was $193.09. Hence, with- 
out the service profit, operations 
on the whole would have reg- 
istered a loss of $8.09 per each 
new car sold, instead of a net 
profit of $135.91. 


N. H. Friends Aid 
Dealer to Rebuild 
Destroyed Plant 


FREMONT, N. H. (UTPS).— 
After the building of Frank N. 
Davis, local automobile dealer, was 
destroyed by fire recently, towns- 
people assembled in the Town 
Hall and organized the “Rebuild 
Davis Club,” which will assist 
financially in reconstruction of the 
dealership. 

Friends learned that Davis’ loss 
was only partially covered by in- 
surance, and although the plant 
was established 20 years ago, much 
of its income had been turned 
back into business expansion. 

Twelve cars, including four new 
automobiles, were lost in the blaze. 






Back Union Salesmen 


SUPERIOR, Wis.—Listing the names 
of its 18 members, the Superior Sales- 
man Union, Local 1476, RCIDA, affili- 
ated with the A. F. of L., in a recent 
newspaper advertisement urged the 
public to “buy your automobile from 
a union salesman. He is qualified, reli- 
able, and is licensed by the state 
banking commission.” 


| 
| 


LATEST PLYMOUTH emergency unit, | 
to ambulance or vice versa, is now available in either 2-door or 4—door trunk | 
models of both Deluxe and “Roadking” lines. Rear seat is divided, so one-half | 
swings up out of the way to make room for a stretcher runway that comes 
through the trunk. The remaining half of the back seat provides room for a | 
nurse or police attendant. 





quickly converted from passenger car 


Service Departments Pushed 


By Willys-Overland Dealers 


TOLEDO.—The service depart- 
ments of Willys-Overland dealers 
in all sections of the United States 
are playing an important part in 
the success of the company’s sales 
department's Spring Jamboree 
during which the company’s new 
Speedway Special is being intro- 
duced. 

The factory is turning out 
Speedway Special models in new 
spring colors, and the service or- 
ganizations are carrying this 


N. Y. Tightens 
Its Regulations 
Of Headlights 


ALBANY, N. Y.— Restrictions 
pertaining to automobile head- 
lights are tightened under terms 
of a law approved by both 
branches of the state legislature 
and signed by Gov. Herbert H. 
Lehman. 

Known as the Rapp bill, the 
measure also requires that motor 
vehicles on the public highways, 
whether parked or running, must 
at all times be equipped with two 
white or yellow headlights and at 
least one rear red light, and that 
the rear license plate must be il- 
luminated with a white light. 

Effective next July 1, the new 
law provides: “The upper outline 
of any beam of dazzling light pro- 
jected to the left of the longi- 
tudinal axis of the vehicle by the 
lowermost light distribution of a 
headlamp, designed to produce 
more than one light distribution, 
or by the single light distribution 
of any other lamp. used on a mo- 
tor vehicle, shall not rise higher 
than the lamp center at a dis- 
tance of 25 teet, nor higher than 
42 inches at a distance of 75 feet. 
In each case, the height of the 
beam shall be measured from the 
plane upon which the _ vehicle 
stands and the distance shall be 
measured from the lamp project- 
ing the light.” 

The measure also. provides: 
“That such headlamps may be of 
the multiple beam type designed 
to produce more than one distri- 
bution of light, or of the single 
beam type, designed to produce 
only one distribution of light. 
Multiple beam headlamps shall be 
sufficient to reveal any person, 
vehicle or substantial object on 


the highway straight ahead of 
such vehicle for a distance of at 
least 350 feet and single beam 
headlamps shall be sufficient to 
reveal any person, vehicle or sub- 
stantial object on the highway 
straight ahead for a distance of 


at least 200 feet.” 





Goodrich Book Out 


AKRON.—B. F. Goodrich Co. an- | 
nounces publication of the 1939 edition | 
of the Goodrich Chexall Accessory 
Blue Book. 


spirit of spring into the service 
stations and shops, it is reported. 

All dealers are cleaning out dis- 
carded parts, brightening up their 
service stations with paint and 
decorating them with strips of 
bright colored awning valance. 
Service men are being outfitted 
with new uniforms. 

Dealers report the small invest- 
ment required to inject the spirit 
of spring into service stations is 
paying big dividends. 

Service men have been re- 
minded by factory officials that in 
the spring everyone “takes a new 
lease on life’ and that many car 
owners have been “putting off un- 
til spring” the purchase of a new 
car or the reconditioning of their 
old one. 

All Willys-Overland dealers are 
offering specials on certain groups 
of service operations. These deal- 
ers report that car owners coming 
in for service are, in many cases, 
prospects for new cars or are in 
a position to give the dealers 
valuable leads on other prospects. 

Willys-Overland officials de- 
clare service managers are realiz- 
ing more than ever the im- 
portance of having their estab- 
lishments in order and_ well- 
stocked with parts and accessories, 
so as to be able to serve their 
customers promptly and efficiently. 


Spun Glass Principle 


Now Made Available 


NEW YORK.—After 16 years of 
exclusive manufacture, the Kath- 
anode Spun Glass mat principle is 
now available to all American 
battery manufacturers, according 
to A. H. Daggett, president of the 
Gould Storage Battery Corp. 

Daggett announced that he had 
concluded negotiations with the 


originators, the D. P. Co. of 
Derbyshire, England, permitting 
Gould to license the Owens- 


Corning Fibreglas Corp. to manu- 
facture Spun Glass mats for use 
in storage batteries made and sold 
anywhere in the United States. 


Weber Is Appointed 


NEW YORK.—E. R. Tolfree, prest- | 


dent of “X" Laboratories, 
the appointment of Walter Weber as 
sales manager. 


Correct Last Year’s Mistakes Before 


Your Selling Seas 


announces | 


—_— 


Chain Store Tax 
| Proposals Lose 
| In Most States 


NEW YORK.—A trend away 

from punitive state chain store 
| taxes is indicated by results of a 
survey just announced here, which 
found that 14 state legislatures 
thus far this year have refused to 
enact chain store taxes; bills to 
repeal such taxes were still pend- 
ing two legislatures and court de- 
cisions in three states this year 
invalidated chain store and super 
market taxes. 

Bills proposing imposts of this 
type were reported to have been 
killed in the legislatures of Ar- 
| kansas, Georgia, Kansas and Mas- 
sachusetts. Ten legislatures listed 
/as having refused to enact chain 
| taxes before adjournment of their 
| 1939 sessions. were Washington, 
| West Virginia, Utah, Tennessee, 
|New Mexico, Arizona, Indiana, 
| Oregon, Wyoming and North Da- 
kota. Bills providing for  im- 
| mediate repeal of chain levises 
| were reported to be pending in 
the legislatures of Michigan and 
Texas. 

Chain store taxes were in- 
| validated this year by court de- 
|cisions in Kentucky and Penn- 
|sylvania. while a New Jersey 
|supreme court ruling invalidated 
municipal taxes on super markets. 


Oklahoma Senate 


Votes Repeal of 
Wage-Hour Law 


OKLAHOMA CITY. — Without 
serious opposition the senate has 
repealed the controversial wage 
and hour law. It is expected the 
house will follow the action of the 
senate and give the repealer bill 
much the same proportionate vote. 

Oklahoma’s wage-hour law 
(which set up a code for the auto- 
motive industry among others) 
was passed by the Sixteenth ses- 
sion of the legislature within the 
space of a few hours after the 
United States supreme court had 
held a similar act, passed by the 
state of Washington, constitutional. 
The Washington act, however, did 
not apply to men. Oklahoma made 
its law apply to men, women and 
minors. 


Two weeks ago the state su- 
preme court held the law was 
constitutional, insofar as it ap- 
plied to the wages and hours of 
women, but held unconstitutional 
the section applying to men and 
minors. It held the title of the 
bill was faulty and did not cover 
men workers and minors. 


Car Sales on Upgrade, 


Pueblo Dealer Aver: 


PUEBLO, Colo.— Automobile 
sales in Pueblo County are defi- 
|nitely on the upgrade, Walter K. 
| Hurd, proprietor of the Arkansas 
| Valley Auto Co. (Ford), an 
nounced this week. 

“An increase of 110 percent over 
|last year was shown in new cat 
sales in the first three months of 
ithis year,” Hurd said. 


ll 
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on is Over 


A request on your letterhead will bring you free the First Lesson of 


a practical Home Study Course i 


n 


BETTER BUSINESS MANAGEMENT 
for 
RETAIL AUTOMOBILE DEALERS 


conducted entirely by mail. 


F. ELWOOD HUNT & ASSOCIATES 


540 No. Michigan 





Ave., Chicago, II. 
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-|Production Rises Sli shtly to 86,804 Units Currently 





AN’s Production Estimate 


(U. S. and Canada) 
WEEKS ENDED APRIL 22, APRIL 15 











Week Same 
Ending Week 
Apr. 22 1938* 
GEN. MOTORS... 32,690 24,629 
Chevrolet} .... 20,200 18,000 
ee 4,300 2,540 
Oldsmobile 3,400 1,769 
Pontiac ....... 4,000 1,845 
Cad.-LaSalle .. 790 475 
Eg isa die 21,850 16,030 
ee 19,200 15,500 
Mercury ...... See ees 
Lin.-Zephyr 650 530 
CHRYSLER ..... 19,345 15,200 
Plymouth} .... 9,610 6,500 
ee 6,550 5,400 
Guryaier® ...... 1,725 1,800 
MO ONO .s400s 1,460 1,500 
STUDEBAKER. 2,804 1,132 
eects ess 6% 1,600 670 
HUDSON ....... 1,600 920 
PACKARD ..... 1,000 1,200 
WILLYS-OVD.; . 450 693 
GRAHAM ...... 140 $ 
BANTAM: ..... 25 131 
HUPMOBILE ... 100 7 
uiedien sh 5,200 5,400 
OREN 6 6650s 86,804 66,005 
‘Revised. +Includes trucks. 


Jan. 1 Jan. 1 

Week April to to 
Ended to Apr.23 Apr. 22 
Apr. 15* Date* 1938* 1939* 
32.672 96,612 355,282 512,131 
20,100 60,200 255,505 305,035 
4,681 13,496 46,065 177,119 
3,147 9,491 25,430 58,918 
3,994 11,130 20,642 57,409 
750 2,295 7,640 13,650 
21,760 64,870 235,365 312,817 
19,100 56,800 226,700 269,142 
2,000 et. a xehas 32,920 
660 2,065 8,665 10,755 
19,220 57,570 163,200 297,096 
9,585 28,710 172,230 147,980 
6,470 19,345 56,095 97,485 
1,715 5,175 20,050 28,711 
1,450 4,340 14,825 22,920 
2,810 8,341 12,571 28,105 
1,614 4,649 10,610 26,499 
1,600 4,800 18,940 19,830 
715 2,715 18,935 16,065 
296 1,606 6,279 6,632 
140 420 1,179 1,965 
70 165 1,911 1,135 
100 200 265 600 
4,950 14,500 60,700 79,655 











85,947 256,448 885,237 1,302,530 


tClosed. 





March Car Sales Put at 235,000; 
Trucks Near 18-Month Peak 


DETROIT.—On the basis of 28 states so far reported, Automotive 
News estimates March new passenger car registrations at between 
235,000 and 240,000 units. This would compare with only 181,218 units 
sold in March, 1938, and 164,942 new cars registered in February of 


this year. 


The 108,579 registrations reported by the 28 states are roughly 25 
percent over the 82,097 new cars registered in the same period of 


last year. 


Plant Activity 


Ee drop; 25, one day 
UN. ccs drop; 4,300, four days 
Cad.-LaSalle. ...steady; 790, three 


Chevrolet steady; 20,200, four days 
Chrysler. .steady; 1,725, four days 
De Soto. . .steady; 1,460, four days 


Dodge... .steady; 6,550, four days 
PONE 50s steady; 19,200, five days 
Graham..... steady; 140, five days 
Hudson... .steady; 1,600, five days 
MDs oc ss steady; 100, five days 


Lincoln. .... steady; 650, five days 
Nash..... steady; 1,600, four days 
Oldsmobile. . .rise; 3,400, 314 days 
Packard... .rise; 1,000, three days 
Plymouth. .steady; 9,610, four days 
Pontiac. ..steady; 4,000, four days 
Studebaker steady; 2,804, five days 
I ocak rise; 450, one day 


Meanwhile, based on_ reports 
from 28 states, truck registrations 
for March are going at a higher 
clip than new cars, with the re- 
sult that the month’s total is ex- 
pected to be the highest since 
October, 1937. Automotive News 
estimates new truck sales in March 
at between 40,000 and 45,000 units. 


A total of 17,534 units is re- 
ported by the 28 states for 1939 as 
compared with 15,600 for the same 
states a year ago. 


Fuel Receipts Rise 


COLUMBIA, S. C.—Gasoline tax col- 
lections for March totaled $890,489, 
compared with $836,667 in March, 1938. 
Collections for the period July, 1938 to 
March, 1939, aggregated $8,791,682, com- 
pared with $8.477,555.09 for the period 
Tuly: 1937-March, 1938. 


| 
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April’s Output 
Seen in Excess 


Of 340,000 Units 


By Pete Wemhoff 


Associate Editor 


DETROIT.—With Packard and 
Oldsmobile boosting operations, 
car and truck production this 


week showed a 
Automotive News’ slight gain over 
Production Estimate ee 
week and re- 
105,00¢ mained well in 
100,000— the van ofa 
F year ago, ac- 
95,000 cording to Auto- 
motive News’ 
90,00 weekly survey 
of the industry. 
85,00 
80,000 
75,000— 
70,00 J 
65,000— 







GCwrren.t 
week’s output is 
estimated at 
86,804 units as 
contrasted with 
a revised total 
of 85,947 ve- 
hicles last week 
and 66,005 units 





60,00€ in the corre- 
sponding period 

55,000— o— of 1938. 
With but one 
50, 000— work - week to 
go, April’s pro- 
45,00 0— duction thus far 
totals 256,448 
10, 000— cars and trucks, 
indicating a 
30, 000— grand total in 


excess of 341,- 
000 for the en- 
tire month. This 
figure would 
compare with only 238,129 units 
assembled in April, 1938, and with 
371,574 vehicles turned out in 
March of this year. 

General Motors’ group total for 
the current week held at approxi- 
mately last week’s level, the two 
figures being 32,690 as compared 
with 32,672 units in the previous 
week. A year ago GM divisions 
turned out 24,629 cars and trucks. 

Ford and Chrysler group totals 
likewise showed little change this 
week. The former’s total, includ- 
ing Ford cars and trucks, Mer- 
cury and Lincoln-Zephyr, is placed 
at 21,850 units as against 21,760 in 
the previous week and 16,030 in 
the same period of 1938. 

The Chrysler group total is 
placed at 19,345 cars and trucks 
as compared with 19,220 a week 
ago and 15,200 in the like period 
of 1938. The group total includes 
assemblies of Plymouth cars and 





Passenger Car Registrations 
Two Months, Plus 28 States for March, 1939-1938 














March 
to March 1939 1938 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 
MOHEVIUICS 6.06 ccs cave 26,913 1 111,928 1 85,857 1 26,071 
eens ese ie es 18,727 2 87,041 2 79,761 2 7,280 
PAVIMOUGL civeces aces 15,601 3 69,517 3 42,676 3 26,841 
NE cated cas 8,345 4 37,104 4 26972 4 10,132 
lo ere re 8,132 5 36,120 5 19,324 5 16,796 
PIC ited s cs ba sie. 6,289 6 27,163 6 £17,730 6 9,433 
GIGHTRODIC .ccc cues 5,490 7 25,659 7 16,621 7 9,038 
MBEUMIGE 665d cae seers 3,200 8 13,709 8 9,193 8 4,516 
) oy) JZ 2,268 11 10,316 9 ‘ten ree 
POE Gai svat ve nt 2,445 9 9,653 10 6,422 13 3,231 
DP MPOD 4655s 6505 88.0 2,360 10 9,502 11 7,247 11 2,255 
SSUUIEL ccc es 2,240 12 8,751 12 6,801 12 1,950 
PEGG kicccvcvsevuss 1,944 13 8,536 13 7,686 10 850 
OCT. 546 si0.0 0 0 we Hee 1,762 14 7,514 14 8,924 9 1,410* 
Cad.-LaSalle ........ 1,263 15 6,565 15 4,507 14 2,058 
| re are 769 16 4,086 16 3,759 15 327 
Willys-Overland 525 17 2,250 17 3,087 16 837* 
SP MOE 64 s-0's we 9180 201 18 828 18 1,167 17 339* 
Hupmobile ......... 30 19 127 19 198 18 71° 
Miscellaneous ....... 75 364 287 77 
BOTs 6.654.065 00% 108,579 476,733 348,221 128,512 


trucks, Dodge cars and trucks, 
Chrysler and De Soto. 

In addition to Packard’s return 
to a three-day week, independent 
producers to show gains this week 
also included Willys-Overland. 
Other makers held to the previous 
week’s operations, while the mis- 
cellaneous group accounted for 
5,200 cars and trucks. 


AMA Estimates 
March’s Output 
At 389,700 Units 


NEW YORK.—Factory sales of 
motor vehicles in March are esti- 
mated by the Automobile Manu- 
facturers Assn. at 389,700 units. 
This raises the total for the first 
quarter to 1,055,787, a gain of 58 
percent compared with the same 
term last year, when 668,346 units 
were sold. 

March sales were 25 percent 
above February and 63 percent 
above March, 1938. 

Automotive News previously had 
estimated March production at 
371,574 cars and trucks. 





Steel Output Off 


NEW YORK.—Steel operations were 
50.9 percent of capacity for the week 
ending Apr. 22. compared with 52.1 
percent one week ago, 55.4 percent 
one month ago and 32.4 percent one 
year ago. according to American Iron 
and Steel Institute. 


Boom Reported 
In Production of 


British Vehicles 


LONDON (UTPS).— With the 
automobile industry in Britain en- 
joying better trading conditions 
than for many months, several 
factories are exceptionally busy. 

Capt. J. P. Black, head of the 
Standard Co., of Coventry, said 
this week that for the six months 
from September to February his 
firm’s sales had shown an increase 
of 59 percent, compared with the 
same period of 1937-38. Since Sept. 
1 it had surpassed the total num- 
ber of cars completed in the whole 
of last season, the figure being 
more than 30,000. 

The Ford Co. states that its 
sales of automobiles in February 
were 50 percent higher than in 
February last year. Production at 
the Wolseley factories in Birming- 
ham has been breaking all records. 
Weekly figures, it was stated this 
week, have recently shown 80 per- 
cent increases over the same 
weeks last year. This has neces- 
sitated placing large additional or- 
ders for raw materials. 

Other big firms, such as Morris 
Motors and the Humber-Hillman 
combine, also reflect a strong up- 
ward trend which gives indication 
that, if Europe evades war, this 
year will be a record one. 


New Passenger Car Registrations, 28 States for March, 1939-1938 
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Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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Chicago Dealers Trim Used Car Stocks Sharply 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 





Brisk March Sales Reduce 
Supply from 52 to 33 Days 


Special to Automotive News 

CHICAGO. — Notable improve- 
ment in the used car sales and in- 
ventory situation was made by 
Cook county dealers during March, 
it is revealed in the report for that 
month just issued in printed form 
by the Chicago Automobile Trade 
Assn. 


Most encouraging was the cut- 
ting down of the supply from 52 
days at the end of February to 33 
days at the close of last month. 
This figure is arrived at through 
sales of 8,595 used cars during 
March as against 4,519 units in 


Final 6 Awards 
Are Madein Olds 


Free-Car Contest 


LANSIN G.—Thirty-one 1939 
Oldsmobile Series “Sixty” two- 
door sedans have now been 
awarded to persons who took part 
in Oldsmobile’s nationwide free- 
car contest last month, according 
to D. E. Ralston, general sales 
manager. 

Final judging was completed 
this week and the sixth and final 
group of winners selected from 


entries postmarked Mar. 26-31 
were announced. 

Mar. 26, Carlton Frye, Los 
Angeles; Mar. 27, Mrs. Bessie 


Rogers, Muskogee, Okla.; Mar. 28, 
Harriet Fordyce, Tonkawa, Okla.; 
Mar. 29, Doris Baumgartner, De- 
troit; Mar. 30, Katharine Jones, 
Tucson, Ariz.; Mar. 31, Robert H. 
Anderson, Akron. 

“The contest, which was con- 
ducted through Oldsmobile deal- 
ers, created more interest than 
any similar activity in Oldsmobile 
history,” Ralston said. 


Cadillac-LaSalle 
Appoints Betts 


DETROIT.—Charles H. Betts, of 
Chicago, has been named assistant 
sales promotion manager of Cadil- 
lac-LaSalle, D. E. Ahrens, general 
sales manager announced this 
week. 

Betts for three years had been 
sales promotion manager of the 
Cadillac factory branch in Chi- 
cago. He succeeds Walter Myers, 
who resigned to become associated 
with Welsch & Trumphfeller, 
commercial art firm. 


February, and by also taking into 
consideration the much smaller 
increase in inventories which 
stood at 9,540 units on Apr. 1 as 
against 8,618 on Mar. 1. 


A breakdown of sales and stocks 
by yearly models gives further 
cause for cheer among the deal- 
ers. It shows that sales of 1936, 
1937 and 1938 models accounted 
for 47 percent of the total, while 
inventories of the same models 
represented 58.5 percent of the 
total. 

In other words, earlier models 
were cleared at far better than 
the normal rate. As for inven- 
tories, the dealers welcome the 
preponderance of the later models, 
which are much more saleable, 
especially at current attractive 
prices, than those of earlier vint- 
age. 

The CATA report enlisted par- 
ticipation of 220 dealers in Cook 
county as compared with 207 a 
month previous. The association 
stresses that the tabulations give 
“an excellent picture of the used 
car situation” in this area. 


Iowa to Exempt 
Trade-In Value 
Of Car From Tax 


DES MOINES, Ia.—Gov. George 
Wilson has signed a bill exempt- 
ing the value of trade-in cars 
from the sales tax and used car 
tax. 


Previously, the purchaser of an 
automobile in Iowa paid a 2 per- 
cent sales or use tax on the value 
of the new automobile. Under the 
new law, the tax will be collected 
only on the difference in value 
between the new car and the 
trade-in car. 


Financial Responsibility 
Bill Is Defeated in R. I. 


PROVIDENCE.—FEfforts to put 
through a financial responsibility 
law for automobile owners during 
the current legislative session 
collapsed last week with defeat of 
such a bill in the house of repre- 
sentatives. 

The bill would provide for sus- 
pension or revocation of licenses 
and registrations for failure to 
satisfy court judgments arising 
out of accidents. 


Used Car Merchandising 





Quaint Quirks 
That Build 


Business 


Northwestern Motor Car Co. 
(Lincoln, Zephyr, Mercury) Mil- 
waukee, in observation of its 23rd 
anniversary, Offered a $23 extra 
allowance during its anniversary 
sale week above its regular ap- 
praisal on customers’ cars on 
trade-ins. 

+ * * 

Taking a cue from the clothing 
business, Dinneen’s (De _ Soto- 
Plymouth), Cheyenne, Wyo., took 
a large spread in the local news- 
papers and plastered large stream- 
ers on the garage front to promote 
an “expansion” sale on used cars. 
The occasion for the sale was the 
fact the company is tearing down 
an adjoining building to enlarge 
its used car lot, and needs extra 
room to carry on the remodeling 
activities. 

W. J. Dinneen, general manager, 
said that the company’s used car 
sales this spring are about 20 per- 
cent ahead of a year ago. He at- 
tributes a considerable share of 
this increase to the remodeling 
sale with its attendant big adver- 
tising space, and a 30-day double 
50-50 guarantee. 

* ¢ 6 


To encourage safe driving, the 
Downtown Buick Co., Kansas 
City, Mo., is giving an orchid each 
week to a “most careful” woman 
driver. Sergt. Barney Mahoney of 
the police department, selects the 
driver who observes all signals 
and obeys the traffic regulations 
during the time Sergt. Mahoney 
trails the car. 


Maremont to Market 


New Chassis Parts 


CHICAGO.—About May 1, 
Maremont Automotive Products, 
Inc. makers of replacement 
springs, will market a full line of 
knee action parts, shackle kits, 
shackle bolts, shackle bushings, 
U-bolt assemblies and king bolt 
sets. 

Increased demand for front-end 
parts for Buick, Chevrolet, Chrys- 
ler, De Soto, Dodge, LaSalle, Olds- 
mobile, Plymouth, Pontiac, etc., 
has made it possible for Maremont 
to offer this line to its distributors, 
it is announced. 


Opens New Quarters 


VANCOUVER, B. C.—Campbell Mo- 
tors, Ltd. (Chrysler-Plymouth), has 
opened new headquarters at 12th ave- 
nue and Kingsway. 


Used Car Sales 


and Inventories 








R.I. Bill Is Aimed at Resale 
Of Defective, Stolen Cars 


Special to Automotive News 

PROVIDENCE. — Already ap- 
proved by the senate, and await- 
ing concurrent action in the house, 
is a bill to end the sale of both 
defective and stolen automobiles, 
being aimed chiefly at the sale of 
automobiles damaged by fire, ac- 
cident and flood. 

Although Providence used car 
dealers were successful in killing 
similar legislation last year, the 
present bill, according to _ its 
sponsor, Senator George D. Green- 
halgh, has the backing of the 
Automobile Dealers’ Assn. of 
Rhode Island. 

It provides that the registry of 
motor vehicles shall investigate 
the ownership and condition of 
second-hand cars offered for sale 
to determine title and mechanical 
condition, if the cars had not been 
registered in Rhode Island six 
months prior to the date on which 
they were offered for sale. 

The act would become effective 
July 1, and would require that 
déalers or individuals obtain cer- 
tificates from the motor vehicles 
registry to sell a used car not 
registered in the state in the six- 
month period. First offenders 
could be fined up to $100, while 
subsequent offenders could be 
fined up to $500 and imprisoned 
for three months, or both. 

The application for a certificate 
would disclose the make, year of 
manufacture, model, serial and 


Weather Delays 
Used Car Sales 
In St. Louis 


ST. LOUIS.—Used car sales in 
St. Louis for the first 60 days in 
1939 are 14 percent ahead of those 
for the same period last year, ac- 
cording to Joseph A. Schlecht, 
secretary and manager of the 
Greater St. Louis Automotive 
Assn., Inc., who attributes the low 
gain to the bad weather that has 
delayed a normal spring season. 

Schlecht said the stocks of used 
cars were practically on an even 
level with 1938 during the first 60 
days. He also said the over-allow- 
ances on used cars are as bad as 
they have ever been in this city, 
and that a readjustment of this 
situation is not in sight. 


Covering 220 Cook County (Chicago) Dealers for March, 1939, Sales and Used Car Inventory on April 1, 1939 


(Sales Figure in each column under Year shows number of cars for each make sold during March, and inventory figure in 
each column under year shows number of cars on hand April 1, 1939.) 


1930 and Older 
Inven- 


Sales tory Sales tory Sales tory 


96 
10 
104 
34 
5 


Buick 134 
Cadillac 19 
Chevrolet 149 
Chrysler a3 
De Soto 20 
Dodge 0 3 
Ford 295 108 
Graham 30 13 
Hudson 21 17 
Hupmobile 38 10 
LaSalle 15 2 
Lincoln 5 
Lincoln-Zephyr 
Nash ..... sss 
Nash-LaFayette 
Oldsmobile 

Packard 

Plymouth 

Pontiac 

Studebaker 
Terraplane 

Willys .... 
Miscellaneous 
Totals by Year 
Percentage in Each 


67 


48 
18 
18 
67 
10 


18 
114 
1239 
Year 14.5% 


12 

72 
723 
7.6% 


*After an inventory figure denotes 


=" . 


more than a_ 60-day 
**After an inventory figure denotes more than a 90-day 
***After an inventory figure denotes more than a 120-day 


1932 
Inven- 


1931 
Inven- 


1933 
Inven- 
Sales tory 
4 a7 23 24 39 39 
il 5 7 6 2 
88 71 62 120 
18 16 5 1 
10 15 i4 20 
20 5 9 12 39 
84 121 
i 17 
0 


33* 


i2 2 i 
1 > > 
39 § 76 
4 14 
10 i 
13 
14* 2 7 
21 10 
391 559 
4.1% 5.9% 


i 5 37 
2 3 14 
2 16 
10 1 

9 s 6 


32 
4180 
5.6% 444% 


17 
396 
1.6% 


843 


6.8% 9.8°% 


stock 
stock 
stock 


based 
based 
based 


1934 
Inven- 
Sales tory 


on March Sales 
on March Sales 
on March Sales 


1935 
Inven- 
Sales tory 
64 39 il 
6 5 10 
124 161 m9 
il 16 22 
7 il 


1936 
Inven- 
Sales tory 
135 
28 


1937 
Inven- 
Sales tory 
119 138 
10 38** 
290% 126 
1s 101" 
36 75" 
64 47 163 259 
238 21 471 675 
h Is 3 3 1 + aa 
14 Dex 18* 
; 0 


39 
» 


21 


9? 


99** 
18* 
a3 
208 
103 
306 
170 
69 


Shows 


Sales tory 


Based on 


Compared 


Totals 
by Make 
Inven- 
tory 
644 
113 
1445 
291 
211 
Sil 
2147 
61 
15 
36 
110 
30 
165 
199 
97 
700 
252 
SSI 
613 
277 
126 
62 
154 
9540 


1938 
Inven- 


% of Total 
by Make 
Sales Inventory 


6.8% 6.8% 


Sales 
55 600 
5 91 
85 1392 
10 197 
6 *+ 6137 
25 533 
% 2143 
0 s4 
69 
57 
97 
26 
3D 
171 
58 
946 
273 
877 
581 
230 
91 
62 
205 
8595 
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5.8% 100.00% 100.00% 


March Sales, April Ist Inventory 
a 34-Day Supply of Used Cars on Hand. 
to a 52-Day Supply on March Ist 
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engine numbers, facts surround- 
ing its acquisition, the name of 
the person to whom it was last 
registered and the expiration date 
of that person’s registration. lt 
would also tell the _ registry 
whether the title to the car was 
clear and whether the car had any 
mechanical defects not at once 
distinguishable. A $5 fee would be 
required for each certificate. 


Used Car Stocks 


Okay; Business 
Brisk in Seattle 


Special to Automotive News 

SEATTLE.—While a few dealers 
report slight falling off in used 
car sales the first half of April 
compared to March, with the ma- 
jority business was fully as good. 

Richard P. Lewis, president of 
the Seattle Automobile Dealers 
Assn., and Nash distributor in the 
northwest, states that a cross- 
section of the situation in Seattle 
shows stocks not abnormal, but 
very favorable for spring, being 
somewhat below a year ago. This 
will hold until well into June, he 
predicted, when the curve will go 
downward until late fall, when 
used car stocks will start to climb 
again. 

The price trend should be down- 
ward. This is the general feeling 
of dealers, who have been holding 
meetings with stress placed on 
used car merchandising. 


In general, 75 percent of the 
new car dealers are recording im- 
proved sales over a year ago, with 
only a few registering losses, and 
that through no fault of economic 
conditions. 


Lumber is on the upgrade with 
logging operations starting in some 
forests. Building of homes is the 
reason for the spurt. However, 
there is nothing approaching a 
boom. 


Dodge Sales Leap 


In San Francisco 


SAN FRANCISCO—With 
March registrations showing out- 
standing gains over March of last 
year, Dodge for the first three 
months of the year outsold all 
cars in San Francisco except the 
three lowest-priced makes, ac- 
cording to Karl Goeppert, general 
manager for the J. E. French Co. 
Dodge-Plymouth distributors here. 

Motor Registration News figures 
were cited as authority for the 
statement. 


Dodge sales in March in San 
Francisco were 42 percent ahead 
of March, 1938. Dodge sales in 
Oakland for March were 96 per- 
cent ahead of March of last year. 
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Junked Cars Provide 
Living for Neb. Man 


LINCOLN, Neb.—What becomes 
of discarded automobiles and 
trucks? In Lincoln, everything of 
value to the automobile industry 
is removed, and the old steel 
bodies are taken out to the city 
dump. There, huge, powerful iron 
shears cut the old cars into strips. 
which are collected into great 
bales of salvage. These bales are 
sent to the foundries to be recon 
verted into steel. 

Since July 31, 1938, 31 cars of 
the heaviest type, loaded to ¢@- 
pacity with these huge bales o 
metal, have been shipped from *O 
Lincoln to foundries in Kansas| 1938 
City. About 20 discarded cars at || °° 
hauled to the city dump each|| vera 
week in Lincoln. ; 
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Used Stocks 
Take Turn 


& ® Atlanta Georgian, American; Philadelphia En- 
and 1938 Used Cars, as advertised in local quirer; Pittsburgh Press, Sun Telegraph: 
newspapers of current week. SEDAN prices se ar e ing rices Cleveland Plain Dealer; Detroit News; Chicago 
only used in this comparison. Newspapers co- Herald Examiner; Cincinnati Post; St. Louis 
operating include: Boston Globe; New York 


. . . Globe Democrat; Denver Post; Los Angeles 
Times, Journal - American, World - Telegram; (As Advertised, Week Ending April 7, 1939) Times, Daily News, Examiner; Seattle Times. 





| Actual top and bottom prices on 1936, 1937 











































£ or RB te MAKE Boston N.Y. Atlanta Phila. Pittsbrg. Cleve. Detroit Chicago Cinti. St.Louis Denver Los Ang. Seattle Nat Av. 
] er Buick “40” 788 [675-725/675-775|745-795|725-775| 795-850 695-775 635-640 |695-745,725-  695-765\795- _'795-825|/825-895,723-780 
ca anaes oan '37|575-625/565- |625-695,575-625/545-695,545-595,559-565 565-625 595-  647-665\625-645,.625-  695-725/593-644 
e s arts o née ee 
indicate this week that used car '364495-  |475-495 445-495 /445-465/425-465/395-445)339-395 425- 395-425,445- | - ~—«|450-525)575-585/437-479 
gy ia a — Buick “50-60” '384775- | |795-875, - (795-825) - |, - (690-695 - | - | - , = 995- | = (764-850 
. » Tr, a outlets are ee ean 
generally optimistic over is aan. '374675-695|650-695\665- 645-650-675, - | - (675- 645- | - (665- |725- | - (655-688 
look oe and May. '36)545- — |525-545/525- |495-525\465- |465- | - (445-465.435-475) - 525- | - | = (482-515 
ce Saal ar tame ae Chevrolet Master Deluxe °38]565-595|545-595/575-595/575-  [575-599|495-575/485-545 |525-575|495-575|495-565|/595- _595-665)625-675)546-596 
whole have taken a decided drop 'B7fA75- — |449-459/445-495|425-445/395-479|449-475/375-425 395-445,425-465/425- |475- 525-565/545-565)444-481 
in the past few weeks, although | — - '961365-  |325-3751345- _ |265-325/295-3951325-395/285-325 285-3451347-365/325-3451345-3751375-425| - 1320-366 
over-allowances continue to be the 36)365- |325-375|345- — |265-325/295-395|325-395|285-325 |285-345|347-365|/325-345/345-375/375-425, -  |320-366 
thorn in the side of profit. Chrysler Six '38)695-745|/645-695|675-745/645-665|695-  |725- |595-645|725- (595-695, - |745- (725-775, -  |666-715 
jon aioe ccuelad tues @ Ge °37)595- —_ 495-535/445-545/495-595/495-596/455-575/475- — |575- 475-545 - ——|565-585|595-625\625- _|507-582 
country: : 36) - | - |875- |395-  |345-395/395-425|335-395 |395- (375-420) - | - |475- | - (370-417 
' i celina Chrysler Eight 384795- | - | - jj = | = | = | = | = J = | = {| = | = = |845- (795-845 
West Virginia ee 


> ak Wane ne iileia tiie °37]595-625/575-595, - | - (645- |775- |565- | - |595- | - (|645- | - | = (595-660 






35 percent ahead of this time last cc) ee ee . 
year, with smaller stock of used | De Soto °384645-665, -  |625-  |595-645/645-750/595-695|595-610 |595-675|645- |695- | -  (|665-745|/695-745|630-692 
units. About 45-day supply in | —oO@ —@- —<<£@.@  —_@_——— ————  ——————— eee eee ee 


dealers’ hands. Less than 30-day 
supply of new cars, giving a bal- 
anced stock of both new and used 
units. 

Competition very keen and 
dealers are paying too much for 


37 J545-575|495-595/465-545|475-545/425-489|/395-545/425-495 |445-  |495-525/545-585/565- — |575-595/595-625/490-557 
"364425- |425- |395- —_ |[325-375/345-355|395-415|375- | -  |365-385/445- 495- — |475-495|390-420 
Dodge 38 J595-625|595-645/695-  |595-625/639-695|/549-685/490-595 |595-625|585-595/695- | -  |625-695\695-745/605-657 

°379495-545/495-535|545-  (465-525|450-495|395-545|475-525 |425-475|475-550/495-565, -  (565-595/625-  |480-544 





trade-ins. °369375-425|/345-375|345-395|/345-395|315-395|365-425|325-375 |325-425|365-425|345-425)|445- |445-465|475-495|364-420 
Ford Standard "38 495- |425-465/475-510|425-475/445- |445-497 |425-465 | - |425- |475-495| - \525-560/525-575/460-504 
Rhode Island 


’37)345-375|335-375|345-365|325-350|295-385|269-375|275-345 \295-325, - |345-395) - |445- |425-445|325-380 
While new car sales here are 





°36(225- = |160-225\245- = |195-225)195-245)195-235|185-210 195-225|196-215, - | - | - (|325- (|200-238 
spotty due to unse asonable : 
weather and labor troubles in the | Ford Deluxe 389545- = |489-595|575-595/525-575/495-585|535-595|525-545 450-475,525-585/545- 595-645/645- (665- (530-592 


trucking industry, used car busi- 
ness is better than average and 
used cars in hands of dealers 
are at a lower point than average 
years. 


°37 [375-425|395-465|395-425|375-445 425-445 427-475 345-425 |345-375|375-395|475-  |460-485/525-575|495-545/411-458 
36 [275-295|295-370|325-345 | 275-325 | 295-325 275-345 245- \245-275 | 285-320) |375- |395-425|395- (291-345 
Graham 38] - | - - - | - 





- i -i- i -|- 




























| 
ta a — — i. | + — |. | - |. | « | * ft = | = | = -——n 
eiiy in moving ‘Si ond mod- ’36 [295- | |265-279| {195-245 |269- |295- =| 243-280 
els; allowance prices on used cars | Hudson Six "38P = i = 595-625; = 545-485-695) 565-575) - || | - -__|_ _-__[550-632 
toward the purchases of new cars °°37|435- (395- (475-525,525- (295-350, - (425-445/445- | - ([525- | - - | -  |412-474 


are extremely high and due to the 
spotty condition of new car sales 

















°36)375- -  |825- | - | - (245-275 |265-345|  - 278-332 








dealers’ allowances are excessive, Hudson Eight ; |565-585 
sometimes outbidding each other 37 525-600, \625- 595-650, |545- ——|615- | |555-630 
as high as $100 on the same car. —— | - | = |875- | - |265- | = i875- | - | = - | = | = |815-375 
Dealers stocks of new cars are | fiudson Terraplane 38] |; = - | = |545- (475-525, - | - - -  (645-675|/675-685|585-628 
also low and a sudden spurt in 


new car sales would require plac- 
ing of orders with the factories 
probably greater than at any time 
during the past six months. 


'585-  _|585- (395-476 










36 [295- 275-295 275-295 250-335 225-245 255-285 249- \425-445|280-311 
*38|925-965|935-995| - _|845-925|875-995|925- __|695-795| - (895-925, - | - | - [862-982 
°37|665-725,699-735|675- _695-725/665-715,795- __|575-625|595-675,695- _ |625-695|795- _|795- _|775-825/678-731 
°36)525- _|435-445|/525- _|495- _ |425-495,475-495|395-425 425- _|445-495/525- __|565-575/565-595|565-595/479-518 
Lincoln-Zephyr *38[975-__|925- | -  [825-875|/895- 997- | - | - | - | - | - + (995- | ~~ [882-960 

°37 [125-745 595-675) 595-665, 595-625|545-695 589-697|625- __|575- _ 665-695/625-675\695-745|795- _|745-825|631-712 






| 

| 

| | 

°37 [abs 475|295- 395 450- "305- 425/395-425|325-475/425- |395-425/375-495/465- | 

| 

LaSalle | 


Montana 


New car inventory in dealer 
stocks are sufficient in all cases 






























fo meet current needs. New car 36 [545- \495- | - |425-475|465-495 475- |425-445| - \475-525/495-525| - - |\545-595/476-525 
sales have shown a marked im- | Nash-LaFayette 38) - = (535-595, - =| le 625- | Cle CL] leh hl] ll fll lh] fll ll = [585-610 
provement during the past three 37] —S- \375-395|445-465| - |395-445|375-445/425- |395-485) ~ | - | ~ | | ~ |402-447 
Tc at eens io aa "36| -  \285-  |345- |  -  (|245-275375-  |325-. |  - ~'| l l |=. | \285-332 
ree ’ eo es ! * es } = | ie de ‘is as a - 
ear sales over the same period | Nash 38)625-645; = | = (745 [495 | | | |__-__ [685-720 
os eae. °37§525- | - 1-1 > [895-495 /465-545/445-465 425-545, - | - | - | ~ 1” (488-515 
_ Used car stocks are approach- °364345- =| - | - | - (295-345)385- (395- | - | - | - | = | = | = = [320-375 
ing maximum dealers can carry | Olds Six 38 [645-725/625-695 695-725 645-665|695-715 675-695 595-645 645-695 645-669/625- |665-695|675-725|685-745|655-700 


and unless movement starts quick- 


°37 [525-575 545-595/475-575 525-545 489-595 495-565 475-525 [925-575 525-580/525-560575- _ |575-625/595-645/527-580 
ly, will slow down new car sales. 





"36 395-445 375-445 375-395|379-395 345-425 375-425 325-365 345-395 379-425) 385-445 425-445/445-465/495- _|380-428 
Arizona Olds Eight *384145-(775- —«| ~=—- ~=S—«(695-725,765-795 6959-825, - - | - | - | - (835- | - (735-805 
37) - _ (575-595|/565-585/545-565,535-575/995- _|545- . . * - (625- |625-645| - (570-598 

March t 10 t better | | 
than — on aor eum, 15 36] - (449-495) -  (425-445)395- 375-445) - | - - | - | -  (|525- | - (411-478 


percent better on used, though 
movement is very spotted. 

New automobile tax law has 
been a factor in helping March 
sales, and while April has started 


Pontiac Six °38 [595-625|595-695|595-625 595-625 595-665 595-695 590-625 645-665 ~ 670- | = (645-675 695-725/615-663 
°37 [475-525 495-525 495-545 545- 475-595 435-575 445-545 495-525 475-545 475-575 575-590 '575-610|565- -625|498-563 


36 |375- 295- Lad 325-375 375- 345-375/275-445 325- 395- \345-425 375-425 425-445/445- |445- -465)3: (353-410 
Pontiac Eight ey) 725- - - = a ee 745- | - | = - | - | «= (925-745 


i 












































off slowly, dealers are optimistic c az (565- 595 575- ee -__|520- . tee 
for the month. Banks are causing 36] —si- 395- | 425 369- >. |; = a25- | « | « > | - |382-425 
nna eT Tee 
— disturbance in finance rates | Packard 120 _ - =— | - a < . . a ~ (845- : ~ __975-995|910-945 
—— 37] - 1575-625 645-625-665 650-695 440-575 545-595 595-665 595-695/645-695 695-  \665- _|765-795|608-670 
°36575- 425- \465-495 475- 425-595 385-475 395- 475- 445-545 475-495 525- | - '595-625/454-534 
Used Car Index Plymouth Deluxe "38 [525-575/525-625|545-595/525-545 559-675 545-595 495-545 565-595 545-595 495-565 625- \595-665/625-675 545-600 
hs aoevans Gaed av evince. ; °37 425-465 425-445 465-495 425-465 419-545 395-475 375-425 395-445 400-475|425-445 475-525 /495-545|545- 427-484 
taken from the weekly Used °36 [295-325/245-309 325-345 325-345 285-445 345-395 295-325 295-375 339-395 345- | - |\395- 425- 310-371 
_———_—___ ee 
nd Selling Prices chart, shows Studebaker Dictator 38] | - - 695- - - - - - - - 665-725 665-710 
+ pocoaing: es Caw 599 |505- ED-ADS| = ATS 1495-499 495-495 405-475 475-445-495 495-515 575-  595- 595-625 480-530 
a rr, 551 494 36] - 1285-395 - ~~ 325- : 275- 295-345 365-395375-395 _ - 425-320-491 
Apr. Average .... 549 =0494 || Studebaker President *38]725-765 - - - - - - - |495- 795- - - - (725-785 
May Average...... 542 487 37 [535-575 - - 495- 525- - 575- - - | - - - - 515-558 
June Average . 527 478 36) - — = : = 995-495, - | - aon. | « | «© | » (oo 
July Average... 525 469 — 
Aug. Average 528 449 || Willys 38] =; 385- - - 450-469 RP 375- |= = | - | = [412-427 
Sept. Average ... 515 441 37] 245- - - 225-325 235-295 225-245 275-295 - 225-325 335- - - 240-303 
Oct. Average . ere : : ; : tt ~ 1195-225)195- ; : ~ 195-225 
Nov. Average . 481 412 ||} — a a - ; societies sii ae eet ea aaa Tepe Ae ee 
; 32S 
| Bes — es he National Average, All Makes, April 8—$496-$549 
| rg pte (39). 878 519 National Average, All Makes, April 1—$500-$566 
Mar. Average ('39) . 573 5508 
=» 1, = = a peng Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 
r. , ° ae ™ 


"Offering of higher - priced clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 


are | 1938 models has lifted national || prices have been compiled from published figures to establish the trend of the market and the resulting national index 


ach || @verage. 


| 


Where no prices are quoted, no car of make and model was offered during the period covered. 
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(Continued from Page 9) 


Corp.; Toastmaster, Paul G. Hoffman, 
Studebaker Corp.; ‘‘Engineers’ Problems in 
the World of Tomorrow," C. F. Kettering, 
General Motors Corp 


Indianapolis, May 29-30—May 29, Speed- 
way Inspection Trip. afternoon. Evening— 
Pre-Race Banquet; Macy O. Teetor, chair- 
man, Indiana Section SAE, Perfect Circle 


Co.; Toastmaster, Capt. E. V. Ricken- 
backer, Eastern Air Lines, Inc.; Address 
by D. G. Roos, Willys-Overland Motors, 
Inc. 

May 30—Attend the 500-Mile Interna- 
tional Automobile Sweepstakes. 

Detroit, Hotel Statler, May 31, June 1-2— 


May 31, Inspection Trip; Chairman, W. B. 
Hurley, vice-president SAE, Detroit Edison 
Co.; Morning, Greenfield Village, Dearborn 
Museum, Lunch at Dearborn Inn, Brief 
talk by a Ford executive; Afternoon, Ford 
River Rouge Plant. 


June 1—Inspection Trip; Chairman, 
Joseph Geschelin, Chilton Co.; Morning, 
Plymouth Motor Car Plant; Brief talk by 
a Chrysler executive; Afternoon, Chrysler 
Highland Park Plant; Chrysler Engineering 
Laboratory. 


June 2—Inspection Trip; Chairman, A. J. 
Schamehorn, General Motors Proving 
Ground; Morning, General Motors Proving 
Ground; Brief talk by a General Motors 
Executive. 


Afternoon—Production Session at Gen- 
eral Motors Proving Ground; Chairman, A. 
J. Schamehorn, General Motors Proving 
Ground; “What Is New in Heat Treating 
Methods, Materials and Processes,” E. F. 
Davis, Warner Gear Co.; ‘‘Developments 
in Malleable Iron Practices and Their 
Automotive Applications,’’ Enrique Tou- 
ceda, Touceda Laboratories, and J. H. 
Lansing, Malleable Founders Society. 


Evening—Banquet; R. N. Janeway, chair- 
man, Detroit Section SAE, Chrysler Corp.; 
Toastmaster, K. T, Keller, Chrysler Corp.; 
Address by William S. Knudsen, General 
Motors Corp. 


San Francisco, Hotel Fairmont, June 6-8 
—June 6—Opening Session, morning; Chair- 
man, G. L. Neely, chairman, Northern 
California Section SAE, Standard Oil Co. 
of California. Public Utility, Transporta- 
tion and Maintenance—General Chairman, 
H. W. Drake, chairman Northwest Section 
SAE, Pacific Highway Transport; Technical 
Chairman, S. B. Shaw, Pacific Gas & Elec- 
tric Co.; “Selection and Reception of Ve- 
hicles for Utility Service,’’ by a prominent 
engineer; ‘Engineering Maintenance,”’ R. 
E. Rowley, Los Angeles Dept. of Water 
and Power. 

Afternoon — Transportation and Mainte- 
nance; General Chairman, J. V. Savage, 
chairman, Oregon Section SAE, City of 
Portland, Municipal Shops; Technical 
Chairman, E. W. Templin, Los Angeles 
Dept. of Water & Power; “Truck Factors 
in Upbuilding of Industry and Commerce,” 
Norman G. Shidle, Society of Automotive 
Engineers, to be presented by A. K. Brum- 


» baugh; ‘Bearings, From Design to Main- 
tenance,” A. B. Willi, Federal . Mogul 


Bvening—General Session; Chairman, T. 
P. Wright, Curtiss-Wright Corp.; ‘‘Sub- 
Stratosphere Flying,”” D. W. Tomlinson, 
Transcontinental & Western Air, Inc. 

June 7—Aircraft Engine, morning; Gen- 
eral Chairman, C. E. Stryker, Bendix Avi- 


ation, Ltd.; Technical Chairman, E. E. 
Wilson, United Aircraft Corp.; ‘‘Aircraft 
Engines and Their Lubrication,” Arthur 
Nutt, Wright Aeronautical Corp.; ‘‘Euro- 
pean Aero Engines and Fuels,” F. R. 


Banks, Ethyl Export Corp., England. 
Afternoon—Diesel Engine; General Chair- 
man, C. G. A. Rosen, Caterpillar Tractor 
Co.; Technical Chairman, F. G. Shoemaker, 
vice-president SAE, Detroit Diesel Engine 








Aw 289A 


Flame Hardened 


NICKEL STEEL CAMS 


A promising new production tech- 
nique is flame-hardening of gears, 
cams, and similar parts where 
localized strength and hardness 
are desired in large units. Reports 
from various users indicate that 
Nickel alloy steels respond well to 
flame hardening. One user, the 
Wesley Steel Treating Company, 
Milwaukee, recently heat treated 
several Nickel-chromium _ steel 
cams for the Gardner Machine 
Co., developing a hardness of 
around 580 Brinell. Among the 
important advantages of this pro- 
cess is ability to harden simultan- 
eously both sides of parts such as 
gears without distortion. Equip- 
ment for flame hardening is a 
special machine with work-holding 
fixtures, fitted with oxy-acetylene 
torches for ap- 
plying intense 
heat. 





THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y 
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Motor Shares Making Recovery on April Sales 





FORTY-TWO YEARS of progress. In line with the central theme of the 
General Motors “Progress on Parade” exhibit at the San Francisco Fair, the 
story of progress in the automobile industry is dramatized in the above photo. 
Ann Sutherland, singing star of the Cafe Lafayette, is shown on the left along- 
side a 1939 animated display of an Oldsmobile engine, while Mildred Towner, 


star of the Cavalcade spectacle, 
engine model. 


division, General Motors Corp.; ‘‘The Role 
of the Diesel’: Trucks, J. B. Macauley jr., 
Chrysler Corp.; Aircraft, F. W. Achter- 
berg, Junkers Corp., Germany; Railroad, 
A. R. Walker, Illinois Central System. 


Evening—Big Airplanes; General Chair- 
man, Col. C. M. Young, Pan American 
Airways Co.; Technical Chairman, William 
Littlewood, vice-president SAE, American 
Airlines, Inc. 


June 8—Fuels and Lubricants, morning; 
General Chairman, A, G. Marshall, vice- 
president SAE, Shell Oil Co.; Technical 
Chairman, D. P. Barnard, Standard Oil 
Co., Indiana. Fuels and Lubricants Sym- 
posium—‘‘Knock Rating Control,’’ Dr. A. 
E. Becker, Standard Oil Development Co.; 
“Diesel Fuel Characteristics Influencing 
Power and Economy,” A. J. Blackwood 
and Dr. G, H. Cloud, Standard Oil Devel- 
opment Co.; “Engine Flame Researches,”’ 
T. A. Boyd, Research Laboratories di- 
vision, General Motors Corp.; ‘‘Fuel Oddi- 
ties,’ Neil MacCoull. Texas Co.; ‘‘Lubri- 
cating-Oil Additives,’’ J. R. Sabina, E. I. 
du Pont de Nemours & Co. 


Afternoon—Fuels and Lubricants; Gen- 
eral Chairman, L. J. Grunder, Richfield 
Oil Corp.; Technical Chairman, R. R. 
Teetor, Perfect Circle Co.; ‘“‘Piston Ring 
Wear,’’ Max M. Roensch, Chrysler Corp.; 


is shown on the right by an 1897 Oldsmobile 


“Wear of Crankshafts with Copper-Lead 
Bearings,"’ C. G. Williams, Institution of 
Automobile Engineers, England; ‘Piston 
Ring Wear,’’ P. S. Lane, American Ham- 
mered Piston Ring division, Koppers Co. 

Evening—Banquet; Toastmaster, G. L. 
Neely, chairman, Northern California Sec- 
tion SAE, Standard Oil Co. of California; 
Address by W. J. Davidson, president SAE, 
Diesel Engine division, General Motors 
Corp.; Address by Fred M. Zeder, Chrys- 
ler Corp. 


Correction 


Transposition of captions in 
“Detroit Progress Exhibit” 
photos, appearing on page 6 


last week, resulted in an error 
of identification of Hudson's 


exhibit. The Ford caption 
should have appeared under 
the fourth photo on the right 
hand side of page 6. 











Automotive Earnings Likely 


To Show Substantial Gains 


Special to Automotive News 


secutive weeks of declines, listed 
stocks of automotive companies in| 
the period ended Apr. 19 held 
their own, with a few individual 
issues making a little headway. 
In the five weeks of decline, the 
average price of 24 automotive 
|stocks dropped from 33.31 to 
24.85, or more than 25 percent. 


The performance of the motor 
shares in the last period covered 
by the Automotive News averages 
was somewhat better than for the 
market as a whole. This undoubt- 
edly was accounted for by the 
fact that preliminary figures on 
automobile sales in the first 10 
days of April, for which Wall 
Street waited so anxiously, were 
favorable. 

It is an amazing thing that 
Chrysler, for instance, should have 
dropped about 25 points in a pe- 
riod of five weeks, including the 
closing weeks of a first quarter 
in which it apparently was estab- 
lishing new all-time record earn- 
ings for the period. Estimates in 
Wall Street are that Chrysler 
earned around $3 a share in the 
first three months, with sales of 
cars and trucks showing an in- 
crease over a year ago of about 
125 percent. 

The explanation for the decline, 
of course, is that the stock market 
has been paying more attention to 
foreign than domestic news, and 
the Chrysler drop is no exception. 
In the event war does come in 
Europe, one result of the liquida- 
tion of stocks that has gone on 
over recent weeks may be to 
lessen the shock on the markets. 


| There appears to be a growing 
NEW YORK. — After five con-| feeling that there may be no ne. 


cessity for closing the stock ex. 
changes as was the case in 1914 

And there is a goodly number 
in Wall Street convinced there 
will be no war, and this vrobably 
accounts for the fact that liquida- 
tion so far has been orderly. After 
all, the stock that has been sold 
has been bought. 

A few of the parts and acces. 
sory and tire company stocks 
showed strength in the past week. 
From the tire industry came news 
that larger volume of sales and 
favorable price structure’ were 
contributing to profitable opera- 


Stock Averages 


Last This Year 
Week Week Change Ago 
24 motors 24.85 24.91 +0.06 19.74 
10 car-truck cos. 25.95 25.95 21.06 
10 parts-access. 18.73 19.12 +40.39 17.09 
4 tire-rubbers 19.88 20.23 $0.35 16.14 





tions in contrast to losses a year 
ago. U. S. Rubber is reported to 
have more than covered the pre- 
ferred dividend requirement on its 
preferred stock in the first quar- 
ter, and Goodrich stockholders 
were told at their annual meeting 
Tuesday that the company’s prof- 
its in the period were around 
$650,000, against substantial loss 
a year ago. 

One of the first of the automo- 
tive companies to report actual 
figures for the first quarter was 
Timken Roller Bearing, whici 
showed a sharp increase in net 
profit over a year ago. It is ex- 
pected that substantial gains over 
1938 will be the rule as further 
reports for the first three months 
make their appearance. 


New Commercial Car Registrations, 28 States for March, 1939-1938 


Figures supplied by R. L. Polk & Co, New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 
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Sales Co., Inc. Case, who formerly | 


~ e « held executive positions in the 
t q* th Dimension sales departments of Pontiac, 
Nash and Graham, joined As- 

Ss LT TS sociated Sales last December. 





The News of Automotive Advertising 


By Pete Wembhoff 















Miss E. L. Lorenson and W. T. 
Galpine have been added to sales 
staff of Associated’s Chicago office. 


Spreads 
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Boards | program, featuring Raymond .; . 
: In view of current controversy Paige, “99 Men and a Girl.” ; as a bt - =e As 
ing Jover billboards, the following Augmenting the display copy series of single and double-page 
ne- | statement by Chrysler Corp. is and radio announcements the spreads in 14 general and trade 
ex- | noteworthy: ' an company has prepared for its | Magazines, including Saturday 
14, “We have received quite a num-| @¢alers a number of demon- | Evening Post, Fortune and Busi- 
ber ber of letters on the quiporetion’s strators and displays that | Ness Week, with a combined cir- 
ere | policy, regarding billboard saver: graphically portray the Deluxe culation of 5,000,000, to intro- | 
bly |tising, from representatives of | te’s, features to the consumer, duce its new light delivery truck, | 
da- various organizations chiefly gar- Chief among them is the “hand” | the White Horse. 
ter | den clubs and other groups of demonstrator, an actual section Dealer helps, vendor co-opera- | 
old | women interested in protecting the | Cf , the | “brake-action” tread | tion, letter stickers and _ lifesize | % 
scenic beauty of highways and the that enables buyers to closely | cardboard white horses figure in | Wig 
es- | ountryside, as well as residential observe the action of the grip- | the campaign. D’Arcy Agency, St. | § 
cks sections, against unsightly _ bill- ping edges. Louis, is handling, with George | | 
ek, boards, or those which, because of Coupled with the Royal De'uxe|H. Scragg directing campaign for | 
Ws I their location, mar the landscape. advertising is a strong U. S. Royal | White. JOHN MACK BROWN and Louise Stanley, appearing in Universal’s “The 
and “With this purpose, Chrysler Master tire campaign in national] Oregon Trail,” take time out for a still shot with a 1939 Nash, one of a fleet of 
ere Corp. is in full accord aaa ‘oe publications and outdoor posters, Stars | wae Nash cars now being featured in series of current flickers by Universal 
: le ° 7 ° : ? . , | studios in Hollywood. 3 
Ta- are glad to have this oppor- featuring safety ond protection! Nine new Nash cars are being | See ' 
—— | qunity to express our views * * * of the family. | featured in series of flickers now | Honig, prez of Nash California with films when they hit cities. i 
The sales divisions of Chrysler Unped | being filmed by New Universal; Co., will start appearing in | Nash fleet includes four body : 
Year | Corp. are not large users of bill- ppec | studios in Hollywood. | Universal releases late this (styles in the three Nash series, ; 
ion | beards. Some of the beards on Storrs J. Case is promoted to} Cars, turned over to Uni- spring, and Nash dealers will be | Nash LaFayette, Ambassador Six ; 
2108 | which you see advertised a sales managership of Associated versal officials by Spencer T. | accorded opportunity to tiein | and Ambassador Eight. 
ie | product of Chrysler Corp. are = = a : - 7 
— | purchased directly by dealers 
ear | who are local independent mer- 
to | chants. 
re- | “It is our policy, in respect of 
Its | such boards as we do use, to re- t 
oe frain from using boards so lo- ai 
rw cated as to interfere with scenic , 
me beauty and to confine our use of 
nd them to locations that may not be 
mes objectionable to the public. 
: “It is a pleasure, therefore, for 
noe us to co-operate in the movement 
ual being undertaken. We shall be 
yes glad to instruct our advertising 
ich people to urge the observance of 
net the standards you wish to have 
2x. observed. If you will let us know 
ver about any specific billboards, on 
her which our products happen to be 
ths advertised and which are regarded 


as Objectionable by the people in 
your community, we shall be very 
glad to investigate.” 


Cover 

Current issue of Saturday 
Evening Post has a spiffy auto- 
motive cover. 

Depicts American motorists 
passing each other at halfway 
point between San _ Francisco 
and New York (1,561 miles), the 
west coast motorists bound for 





- || THATS WHY LIFEGUARD MAKES 
MONEY FOR CAR DEALERS !” 


nsas | N. Y., “world’s fair or bust” and 
— ee York car headed west, 
—— eee says: BURCH E, GREENE, Pres. 

GREENE-HALDEMAN (CO., Chrysier-Plymouth Dealer 
ado | Named Los Angeles, California 
— C. J. deGoveia, who for 10 
jeu} years directed publicity for 
care | Auburn, joins Hupp Motor Car 

Co. as advertising and publicity 
ilaho | Manager. 
a Will ply between Chicago and 
nois} Detroit, with major portion of 
a time spent in latter city. 3 out of 5 new car buyers said 
nsis they would have bought Life- 
is Approach eer if the salesman had 
__| New approach to prospective ee Ea 
land} tire buyers—a request that they 


BAA Ae OAAE& 


8 out of 10 motorists now know about LifeGuards 
and why they are necessary to complete safety. 


“touch” and “feel” the product— 
is the theme of the current ad- 
vertising activities of United 
States Rubber Co. on the new 
U. S. Royal Deluxe tire. 

Theme, a_ variation in the 
method of attracting attention to 
the tire’s safety features, is now 
appearing in co-operative news- 
paper and outdoor advertising and 
in the commercial announcements 
made on the company’s radio 


Recent surveys indicate that 8 out of 10 motorists 
know what LifeGuards are and how they save lives 
and property! And these surveys also show that 3 out 
of 5 new car buyers interviewed said they would 
have bought LifeGuards if they had been asked! 





 LiteGuards help sell our cars, by rounding out our safety 
story ... all-steel body, safety glass, hydraulic brakes. 
Needless to say, we are very pleased with the extra profits 


which LifeGuards bring us,” writes Mr. Burch E. Greene. 


Why don’t you ask them ... and make a big extra 
profit on every set you sell? Just get in touch with 
the Goodyear District Office nearest you, or write to 
R. S. Wilson, Vice President in Charge of Sales, 








gon St : LifeGuards help to sell cars... help to make those 

“|Steel Operations | P : : eet 

a, P : “add-on” equipment profits which every automobile Goodyear, Akron... _ learn how easy it is to 
fina 43% of Capacity dealer needs so badly today! make these extra profits! 

kota At Youngstown | That’s the LifeGuard story as it is told by many Facts about the LifeGuard Market! 
jah} YOUNGSTOWN, O.—Schedules | hundreds of new car dealers from coast to coast! . ea | hag pt de dah lee oneal! 
__|indicate that Youngstown steel | Bigger profits on the salesroom floor .. . bigger ee dat rs classes. 87° of these cars are three 
jon| district will operate at 43 percent | 20°. of all morutists now kaow Years old or fess. 


profits in the service department! aah al eth aeress buen ee thas 
are interested in buying LifeGuards. 
But only 1 new car buyer in 20 has 
been asked to buy LifeGuards—so 
the market hasn't been scratched 


of capacity this week. | ends blowout dangers. 

According to leaders in the in- 
dustry the downward trend in the 
next 30 to 60 days will be gradual 
rather than sharp. The decline in 
finished steel orders has been com- 
paratively small when automobile 
demand is excepted. There was a 


38°. of LifeGuard owners have 
incomes of less than $3,000 a year. 


80 


You can make these extra profits, because LifeGuards 


have been amazingly pre-sold to motorists. of LifeGuard owners have cars 


For Complete Motoring Safety... 4-Wheel Brakes... All-Steel Body... Safety Glass... and 


j 
* | 8tadual improvement in tinplate ; i : ‘ ’ 
al demand last week and increased ' » . { \ 
te | activity in structural shape and ; re 
i concrete reinforcing bar markets LIFEGUARD is a trade-mark of The Goodyear Tire & Rubber Company 











THE SAGA OF THE FIRST 
, 100 YEARS ON RUBBER 





SYNOPSIS 
Milestone by milestone, the author has taken his public from 
his baby carriage days, his experiences as a cub reporter, his 
his career as editor of a bicycle paper and now he reaches his 
real love, the automobile. He’s told who built the first American 
gas car and next week he will go back into the past and write 
of the early automobile shows and tell who took part in them. 


Chapter XVI— Duryea, Haynes and King 


_ Duryea belongs in the automobile industry’s Hall of Fame 
for his many contributions to the development of the motor 
car. He started studying the horseless carriage problem as 
far back at 1884, but it was not until 1891 that he started 
work on his first automobile. In April, 1892, it was ready 
to run. His Duryea Motor Wagon Co., of Springfield, is 
claimed to be America’s first motor car corporation. In 1896, 
the forerunner of New York’s Motor Row, was the showing 
of the Duryea at 1784 Broadway. First sales and deliveries 
were made in 1896, and in April of that year the first show- 
ing of an automobile in Detroit, at a public gathering, was the 
Duryea at the Horse Show. And it is claimed on this side of 
the water that the Duryea won the first race in England, 
London to Brighton, Nov. 14, 1896, getting a gold medal for 
speed. 

When the motor bug first bit Elwood Haynes he was super- 
intendent of a natural gas company and lived in Kokomo, 
Ind. His work caused him to do a lot of traveling and so he 
got the notion of a horseless carriage which could be built to 
get around faster and with more comfort. Although working 
for a gas company, he had a scientific mind. He was grad- 
uated from the Worcester Polytechnic Institute and Johns 
Hopkins University, was an outstanding metallurgist and 
in his later age he distinguished himself by inventing stellite 
and stainless steel. So when he got his horseless carriage 
idea he had the education to back up his ideas but lacked 
the mechanical ability to do the work. 


In Kokomo, though, there were the Apperson brothers, 
Elmer and Edgar, who operated a machine shop, so Haynes 
took his idea to them. The Appersons knew nothing about 
horseless carriages but they had the know-how when it 
came to building machinery. And they took up Haynes’ 
proposition. That was in 1893. Edgar was 24 and Elmer 
seven years older. Machine shop rates were 40 cents an 
hour at that time and they worked on the horseless carriage 
in the slack time in the machine shop. It took six months 
to build the first car. John D, Maxwell, later to be the 
Maxwell of Maxwell-Briscoe, was in charge of motor de- 
velopment for the Appersons. 

They—and also Charles B. King—bought from the Sintz 
Gas Engine Co., of Grand Rapids, Mich., a single-cylinder 
two-cycle engine. Spark plugs were unheard of at the time, 
so they got their ignition from a make-and-break spark device 
which got its electric current from a dry battery using an 
induction coil. Storage batteries as we know them now 
were unknown at the time. They had chain drive, an in- 
dividual clutch for each of the three forward speeds and 
reverse and a thermo-syphon water cooling system. 

* * * 


The Haynes-Apperson combination, hearing about the pro- 
posed Chicago Times Herald road race, started building a 
car for that 1895 event. Edgar designed a two-cylinder op- 
posed motor for the racer, said to be the first of its kind. The 
car never got to the tape, breaking up on the way to the start- 
ing line. But to Edgar was awarded a chunk of prize money, 
$150. for the best balanced power plant entered in the race. 

Haynes kept on in the automobile business and so did the 





HERE IS EDGAR APPERSON, who, with his brother Elmer, 
built the Haynes and who later was a co-manufacturer of the 
Apperson. Picture was taken at Phoenix, Ariz., where he has his 
winter home. In summer he lives at Rhinelander, Wis., spending 
his time hunting and fishing. In his twilight, Edgar now is 75 years 
old, but still has a keen interest in everything automotive. 
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HERE’S AN HISTORICAL PICTURE showing all the real pioneers of the automobile industry save 


two—R,. E. Olds and Henry Ford. 


It was taken at the annual banquet of the National Automobile 


Chamber of Commerce in New York Jan. 6, 1925. Papier mache medals were presented to each of 


them. 


Olds was at the banquet but became sick and had to leave before the picture was taken, while 


Ford was not in it because he was not a member of the NACC. In the picture is Col. Charles Clifton, 


president of the NACC and also president of Pierce Arrow at the time. 


Top row, left to right, shows 


John D. Maxwell of Maxwell-Briscoe; Edgar L. Apperson of Apperson; A. L. Riker of Locomobile; 


John S. Clarke of Autocar; Rollin H. White of White Steamer; H. H. Franklin of Franklin. 


Bottom 


row, Charles E. Duryea of Duryea, builder of America’s first gas car; Charles S. King, who made the 
King; Col. Clifton; Elwood Haynes, runner-up to Duryea; and Alexander Winton who is given credit 


for making the first commercial sale of an American automobile. 


Appersons. At the beginning of the century they were 
building the Haynes-Apperson car at Kokomo. Not for long, 
however, for they came to a fork in the business road. 
Haynes went his way and built the Haynes car and the 
brothers started the Apperson company. Both were success- 
ful for more than a decade, each company building high- 
priced cars that held their own in the 1903-1921 market. 
Haynes was the first to pass out of the industry. 

Apperson got into difficulties in the later years but called 
it a day in 1921, when a banking syndicate took it over. Odd 
thing, but Nort Van Sicklen, for whom I worked on Bearings 
and Motor Age and who bought a 1905 Apperson, was a 
customer who became president of the Apperson company 
just about the time it was fading out of the picture, while 
his sales manager was Eric M. Lubeck, even then a veteran 
in the automobile business. Van, after he got out of Motor 
Age in 1910, manufactured the Van Sicklen speedometer be- 
fore he joined Apperson. 

Elmer died at the Beverly Hills race track in California 
in 1920 while watching a speed event. Edgar, now 75 and 
retired, spends his winters in Phoenix, Ariz., and his sum- 
mers in Khinelander, Wis., hunting and fishing. In his time 
Edgar was a champion trapshooter and is good even today— 
finished fifth in the national event in 1938. 

* * * 


Following the Trail 

Continuing my researches into the pioneer days, a research 
which still is going on, for we live and learn, I find that 
others besides Haynes-Apperson, were following the trail 
blazed by Duryea. I find footprints of Charles B. King and 
George W. Lewis, also in 1894. Lewis built a car for the 
Chicago race in 1895 which later became the Searchmont. 
Henry Ford’s first car, completed in 1896, along with other 
famous Fords, is preserved in Edison Institute Museum, at 
Dearborn, Mich., the car which has evoluted into the For 
V-8, Mercury and Zephyr. Alexander Winton was tinkering 
and finished his first car in 1896; Ransom E. Olds finished 
the first Oldsmobile in 1897. 

x * * 

This man King never got the credit due him for the work 
he did in developing the American automobile. Reading 
his case history, I find he ranks high indeed. He lives in 
Larchmont, N. Y., today, still hale and hearty at 71. And 
he drove the first automobile to run on the streets of Detroit. 
Then there are some who say he really was runner-up to 
Duryea and ahead of Haynes. I haven’t uncovered the 
documentary evidence to establish this claim, but he’s pegged 
for 1894 with a four-cylinder car which had a speed of 20 
miles an hour, which was built in the shop of John Lauer 
at 110 St. Antoine street, Detroit. It was a block motor, said 
to be the first of its kind. 

When the Spanish-American war broke out, King sold his 
engine business to the Olds Motor Works, then located in 
Detroit, but which soon after moved to Lansing when a fire 
destroyed the Detroit factory. In 1904 he became super- 
intendent and director of the Northern Motor Car Co., of 
Detroit, for which he designed for the Silent Northern, the 
two-cylinder motor with the first three-point suspension with 
integral motor and assembly. He is credited, too, with being 
the first American to adopt left-hand drive and vacuum- 
clutch control. In about 1917 the King company was re- 
vived by Artemus Ward, Jr., but was short-lived. Too, 
King is said to have collaborated with Jesse Vincent, of 
Packard, and E. J. Hall (of Hall-Scott), in designing the 
Liberty airplane motor during the Great War. 

Editor’s Note: This is the sixteenth instalment of Chris 
Sinsabaugh’s memoirs. Subsequent instalments will 
appear in succeeding issues of Automotive News. 





Graham Starts 
Sales Drives 


In Key Areas 


DETROIT. —Five sales execu- 
tives of the Graham-Paige Motors 
Corp. this week are launching an 
intensive sales drive, with five key 
territories competing against one 
another. 

Co-incident with the beginning 
of the campaign, zone meetings 
were held for district managers 
and their representatives in which 
quota assignments for the next 30 
days were given, and definite 
methods of procedure were out- 
lined. 

Eight new district representa- 
tives were hired to assist district 
managers in various sections of 
the country, bringing the total field 
force up to 25 men. Cash bonuses 
have been set up for performance 
against quota by the district men, 
and merchandise prizes are being 
offered to the retail salesmen in 
each zone who turns in the largest 
number of deliveries. 

Robert C. Graham, executive 
vice-president, will supervise the 
Pacific Coast area during the 
drive; W. V. DeGalan, director of 
service, will have the central west 
as his territory; C. E. Briggs will 
take the central east; Fred E. 
Bishop, general sales manager, 1s 
handling the east, and J. M. Bran- 
cherry, newly appointed New 
England sales manager, will han- 
dle the northeast. 

Meetings of each “team” of fac- 
tory men will be held weekly, and 
inter-sectional rivalries will 
fostered between dealer groups. 
Special advertising, with a new 
theme that has proven effective 
test areas, is being prepared for 
dealers who enlist in the battle for 
more sales, it is announced. 


Motor Trade Groups 
To Discuss Problems 


WASHINGTON.—Executives of 
automotive trade organizations 
will participate in the spring 
meeting of the American Trade 
Assn. Executives, to be held here 
May 1-2. The part to be played by 
trade associations in such national 
problems as industrial mobiliza- 
tion in the event of war, and steps 
toward preventing obstacles to the 
free flow of commerce which 
threatened by the raising of trade 
barriers by certain states, will be 
discussed at this meeting. 
| Automotive trade bodies hold- 
| ing membership in the association, 
and who are expected to be rep- 
resented at the meeting, include 
the National Automobile Dealers 
Assn., Automobile Manufacturers 
Assn., National Truck Tank Assn. 
American Trucking Assns., Inc» 
National Standard Parts Assn. 
Chicago Automobile Trade Ass. 
and Automotive Parts and Equlp- 
ment Manufacturers, Inc. 





gene: 
ship 
lumbk 
new 


decla 
are § 
tion 

bersl 
the | 


send 
berst 
will 
tising 
execl 


Coo 
o 


of F. 
Oakl. 
Nash 
forni: 
this \ 
ident 

Cor 


held 
ler, v 
own | 


For 
read | 
Edgev 


AUTOMOTIVE NEWS, SATURDAY, APRIL 22, 1939 19 












Wisconsin Bills 
To Reorganize 


Motor Divisions 


MADISON, Wis.—Two of four 
reorganization bills, introduced in 
the state legislature Apr. 14, are } 
applicable to the motor vehicle in- . 
dustry. One by Senator Edward J. | 
Roethe, would abolish the present 
three-man highway commission 
and set up a single commissioner 
who would be appointed by the 
governor. 


The second bill by Senator 


Chris 
Sinsabaugh 
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| SHEPHERDING Dodge dealers of the Greensboro Region, who participated 
in mass truck driveaway this week from Detroit. Regional Manager T. J. Love 
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Kenneth S. White, provides for 
the creation of a motor vehicle 
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Success! 


Studebaker sold more cars in March 
this year than in January, February 
and March combined of last year! 


Success ! 


Crowds are packing Studebaker showrooms all over 
the nation to see Studebaker’s distinctive, luxurious 
new lowest price car—the 6-cylinder Studebaker 
Champion that cuts gasoline bills 10% to 25%! 


Suecess ! 


It’s the “Big Four” now in the lowest priced field 
according to automotive experts, newspaper editors, 
magazine publishers and financiers. “The old order 
changeth, yielding place to new.” Studebaker March 
sales were 152% ahead of last March. And April sales 
have been establishing still more impressive new highs. 


Success ! 


Studebaker is an independent—and Studebaker suc- 
cess is an open invitation to financially sound, pro- 
gressive dealers of independence who like to operate 
without intrusive factory direction. The Studebaker 
franchise includes the Commander and President and 
Studebaker trucks as well as the new Champion. If 
you are interested write a letter or mail the coupon. 


THE STUDEBAKER CORPORATION 


and up, completely 
equipped at factory, 
South Bend, Indiana 


inl 


PAUL G. HOFFMAN, President 
The Studebaker Corporation, South Bend, Indiana 


I am interested in knowing more about the profit opportunities 
in your new lowest price car—the new Studebaker Champion. 
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